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With the first half 
of the year passed, 
the business experts 
are sizing up condi- 
tions, and, despite 
the fact that it is a political year with the 
they 


report that the situation is encouraging. 


usual complaint in some industries, 


At a time of the year when a seasonal 
lull is expected in most lines, analysis of 
business operations shows but little reces- 
indications of future im- 


sion, and with 


provement. The slacking up in May over 
April was the smallest in five years. 
Some of the favorable signs obtained by 
comparing May of this year with May, 
1927, are: 


big gain in exports and trade balances. 


Heavier bank clearings and a 


More business failures occurred in May of 
this year but the amount of money involved 
was less than a year ago. Corporate 
financing and stock exchange trading this 
year show an increase, although, of course, 


the New York 


market is not especially gratifying, aside 


increased speculation on 


from the fact that it indicates plenty of 
spare money is floating around. 
Life 


ceipts, building operations, lumber cut and 


insurance business, postoffice re- 
steel production all showed gains in May. 
There were also increases in the zinc, cop- 
in the 


per, cement and brick industries, 


silk business, in Panama traffic, in ship 
building, in mail order and chain store 
sales, and also a reported increase in farm 
buying power. 
x * * * 
On the other side of the picture are de- 
creased production in the coal business and 


the cotton industry, a drop in rubber im- 


ports, a decline in car loadings and a slight 
recession in factory employment. 

On the whole, however, considering it is 
2 presidential election year, and also that 
the preceding years were record-breakers, 
1928 is not doing so bad after all. 

The public utility business is prosperous 
and in excellent shape, barring, perhaps, the 
electric power interests which are receiv- 
ing some severe criticism because of the 
disclosures before the Federal Trade Com- 
mission as to their over-zealous activities in 
injecting their anti-government ownership 
doctrine into the schools 
These 


embarrassment later on. 


and colleges. 
revelations are likely to cause 
*x * ” * 

Some of the electric light and power 
leaders have tried to make it appear that 
the telephone interests have been equally 
identified with these activities—probably on 
the principle that “misery loves company.” 
As a matter of fact, the telephone com- 
panies have had nothing to do with a far- 
reaching, organized attempt to fight gov- 
ernment ownership of the utilities in the 
schools and women’s clubs. 

Reports in the press quoting documents 
and letters to the effect that two prominent 
telephone men had agreed to cooperate in 
circulating such propaganda are mis-state- 
ments of fact, according to a letter received 
by TELEPHONY from one of the gentlemen 
named. 


Telephone companies, naturally enough, 


TELEPHONE NOT INVOLVED IN 
POWER INDUSTRY TROUBLES 


are not in favor of 
public ownership of 
utilities, but they 
have had no part in 
the campaign waged 
by the electric light and power organiza- 
tions in the schools which has stirred up 


such a hornet’s nest. On the contrary, the 


telephone interests sensed the situation in 


time to steer clear of any entanglement, 


although the power associations have 
greatly desired their active cooperation and 
support. 


* * ob * 


Professor Irving Fisher, head of the 
Economics Department at Yale University, 
has written a severe criticism of the power 
oy ‘ . : 
companies’ organized efforts to swing the 
schools against government ownership, in 


which he branded the drive as “unsavory,” 


and as over-stepping the bounds of pro- 
priety. 


His conclusion is worded as follows: 


“The utility companies, instead of spend- 
ing so much money and effort to win the 
public by these unsavory methods, should 
make every effort to provide the best serv- 
ice at the lowest price. No sweeping con- 
demnation or commendation of public own- 
ership contained in partisan propaganda 
literature ought to carry much weight with 
the people. 

Experience proved it better for the pub- 
lic either to own these instruments outright 
or to grant monopoly franchises with strict 
public regulation of rates, services and 
financing. Whether one or the other course 
was to be adopted became purely a matter 
of expediency. 

Private as against public ownership and 
operation should be and presumably will 
be weighed in the balances by the people. 
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[i public operation is found to be more 
satisfactory than private operation, then 
public ownership should come about. If 
the private utility companies can prove their 
superiority by their achievements, then they 
need have no fear of public ownership.” 


* *” * *x 


What is more significant is an editorial 
in the largest national weekly, under the 
leading, “Corporations and People,” which 
may be taken to represent the thought of 
the average citizen. This publication is 
strongly opposed to government ownership 
of utilities, which fact makes its comments 
in this connection all the more forceful. 

“Nor have we the remotest idea that 
public opinion in this country sanctions or 
contemplates any such suicidal step (gov- 
ernment ownership)” says the editorial. 
“The people at large have little interest in 
these grandiose and doctrinary proposals. 
The history of group operations of utili- 
ties is one of continuously increasing serv- 
ice to the public, accompanied in many 
cases by rate reductions. The people are 
pleased and for the most part satisfied with 
the advances in electrical lighting and 
power, in gas and oil heating, and in the 
easy use of the telephone. 

“Moreover, there is a species of healthy 
competition in most of this business. True 
enough, there is usually only one electrical, 
one gas and one telephone company in a 
given territory. Electricity has no compe- 
tition in lighting, but there is wholesome 
rivalry in the method of its generation, be- 
tween water power and steam plants. Re- 
frigeration can be effected in several differ- 
ent ways; gas, coal and oil compete in 
industrial 


heating, and in the wholesale 
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COMING CONVENTIONS. 


Tri-State Telephone Convention, Erie, 
Pa., Lawrence Hotel, August 8 9 
and 10. 


United States Independent Telephone 
Association, Chicago, Hotel Sherman, 
October 16, 17, 18 and 19. 








power field there is a very real rivalry all 
around.” 

After describing the recent increase of 
holding companies, and both their value 
and their danger, this important editorial 


says in conclusion: 
* ok *k x 

“In plain language and in the vernacu- 
lar, the so-called utilities are getting along 
fine. Here is a rather new but gigantic 
industry, growing apace, performing a tre- 
mendous service and, on the whole, well 
liked by the people. Perhaps it would be 
just as well for those responsible for its 
public relations to refrain from getting 
cver-excited, as they at times show signs 
of doing. 

“It is bad business to force propaganda 
catechisms and primers down the throats 
of school children, or to make a concerted 
drive at women’s clubs or to organize the 
country into innumerable propaganda dis- 
tricts, with a horde of highly-paid publicity 
nien falling over one another with zeal and 
money, to kill in the bud the faintest glim- 
mering of interest in government owner- 
ship. There is such a thing as too much 
zeal, too much organization and too many 
publicity men. Satisfied customers is the 
only form of publicity worth having. 
Consoli- 


“President Cortelyou, of the 
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dated Gas Co., of New York, has said that 
the utilities are peculiarly exposed to attack 
from sources that are either ignorant or 
malicious. Granted; but it does not take a 
piece of heavy field artillery to kill a spar- 
row. The great utility holding companies 
are so new that perhaps their managers do 
not always realize as fully do those of the 
railroads that corporations are servants not 
masters of the public. 

“We repeat what we think common ob- 
servation bears out—that the people at 
large are pleased with utility development, 
of which electrical power is the outstand- 
ing example, and are in the main well sat- 
isfied with the way the corporations con- 
We mildly 
suggest that if it is desired to bring on 


cerned have provided service. 


government ownership as soon as possible, 
the surest way of doing it is to place an 
overzealous publicity man, with an over- 
fed expense account, in every state, county, 
city and village to combat it. Might it not 
be well for those in charge of these com- 
panies to calm their nervous fears and con- 
centrate on giving the best possible service 
at the lowest price?” 
* *K * * 

In the telephone field it is the generally 
accepted belief of the broader minds that 
the quickest way to bring about govern- 
ment ownership would be to consolidate all 
That 
would certainly make the transfer from 


the telephones in one organization. 


private to public ownership much easier 
and more likely. 

This is the reason why the more far- 
sighted men in telephone management con- 
tend that it is necessary to maintain the 


two separate groups in the industry. 


The Necessity of Adequate Rates 


Factors to Be Taken Into Account in Determining Adequacy of Rates—Mutual 
Obligations Involved—Costs of Producing Service—Status of the Telephone 
Company in the Community—-Address from Annual Nebraska Convention 


By R. F. Wilder, 


General Commercial Manager, Tri-State Telephone & Telegraph Co., St. Paul, Minn. 


To say that adequate rates are necessary 
for the efficient and satisfactory operation 
of a telephone system seems almost axi- 
ematic. Such a statement would appear 
to require for its acceptance, no more dis- 
cussion, argument or defense than the state- 
ment that, for an individual to live in a 
healthy, reasonably well-bal- 
anced life, requires that his earnings will 
provide for him proper food, clothing and 


happy and 


shelter and permit of a minimum amount 
cf recreation and amusement; that is, the 
requirements of the operating life of the 
telephone company must be met just as 
the necessities of life of the individual. 
Moreover, it is my belief that no sub- 
stantial portion of the public will at 
any time endeavor to assume and maintain 
the position that a telephone company is 
not entitled to adequate rates for the serv- 


ice which it renders. The dispute, if there 
be one, between the utility and the public, 
is with regard to what are adequate rates 
and as to what factors should be taken into 
account in determining their adequacy. In 
some cases I have noted, there has been 
error not only on the part of the public, 
but also on the part of the utility owner as 
to a proper conception of the factors to be 
considered. 
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In approaching the consideration of the 
factors to be taken into account in a de- 
termination of adequate rates for telephone 
service, at the very outset it must be under- 
stood that the rendering of telephone serv- 
ice by the utility and its reception and use 
by the public involves more or less of mu- 
tual obligations on the part of the utility 
and the public. 

The telephone company acquires its right 
in the form of a franchise, permit or license 
of some sort, either from the state or a 
municipality thereof, to construct, maintain 
and operate its plant for the furnishing of 
telephone service. The right thus granted, 


‘either through the state or the municipal- 


ity, is in effect a right conferred upon the 
utility company by process of, and through 
the channels provided by law, but its 
source is from that public who are to be- 
come users of the service; therefore, by 
the granting of this right, the public has 
recognized its needs for the service to be 
furnished and has so acknowledged. 

This is the inception of certain mutual 
cbligations. The right to furnish telephone 
service implies, as we have said, its neces- 
sity in the community. This very fact, 
under well-established principles of law, re- 
gardless of the specific provisions in the 
cempany’s franchise, permit or license, 
recognizes the right of the telephone com- 
pany to make proper charges for the serv- 
ice rendered; and the public, having 
eranted this right through the appropriate 
channels, has assumed an obligation of pay- 
ment for the service on the part of the 
users thereof. 

This feature of mutual obligation is not 
the only condition of mutual interest in tel- 
ephone service. In the furnishing of tele- 
phone service, as in other public services, 
there are involved at all times in the serv- 
ice both the operating company and the 
public served. No telephone company can 
furnish telephone service if there are not 
subscribers to receive and utilize the serv- 
ice. The public cannot receive or utilize 
service if there is no company with a plant 
and operating force provided to render the 
service. 

This statement ‘is not startling. It is 
well recognized by everyone, but neverthe- 
less, it is of value to emphasize and point 
cut clearly the closeness and the inter-de- 
pendence between all public utilities, tele- 
phone companies in particular, and the 
users of their service. 


With this mutuality of interest, it is ap- 
parent that both the operating company and 
the users are interested in the same phases 
cf telephone operation, but with varying de- 
grees of interest in certain factors entering 
into the rendering and the cost of the serv- 
ice. The telephone company and the users 
are alike interested in the cost of the plant, 
in the expense of its operation and main- 
tenance, in the revenues derived from the 
rates charged for the service, in the net 
income available for return on the value of 
the plant. They are both interested in the 
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character or quality and in the extent of 
the service. 

While the alert management of any tele- 
phone company gives great consideration 
tu the quality of the service it is rendering, 
it is, no doubt, true, allowing for the char- 
acteristics of human nature, that by the 
management of the utility these various 

















“On General Principles,’’ Mr. Wilder Says, 
“The Company and Users Are Agreed. it Is 
Only When the Management and the Users 
Attempt to Reconcile Their Opinions with 
Regard to Specific Items of Cost or Ex- 
pense That Disagreement Occurs.’’ 


factors which enter into the rendering of 
service would be 
somewhat in this order : 
ating expense, total revenues, investment in 
plant and equipment, and extent and qual- 
ity of service. 

The user, from his standpoint, would 
practically reverse this order and would 
probably rank them somewhat along this 
line : 


ranked in importance 


Net income, oper- 


The quality of the service and its 
extent, what is paid for the service, what 
the operating expense is, what is the net 
income and what rate of return this is on 
the investment or what he deems a fair 
value of the property. 

This is perfectly natural because while 
the two have a common interest in the 
service and all the factors that enter into 
it, they look at these factors from different 
viewpoints. The management looks at the 
matter from the standpoint-of being en- 
gaged in a business in which it desires to 
render fairly satisfactory service to the 
public, but with the chief aim as in every 
line of business of making a reasonable 
return for the owner. 

The user looks at it from the viewpoint 
oi the value of the service to him, what it 
costs him in the way of charges paid, and 
naturally he desires to feel assured that the 
operating company is making no more than 
a fair return. 

On general principles, the cornpany and 
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is only when 


the users are agreed. It 
the management and the users attempt to 


reconcile their opinions with regard to spe- 
cific items of cost or expense that disagree- 
ment occurs. In this particular, let me 
stress this point—that while we have men- 
tioned mutuality of interest and obligations, 
there are varying degrees of obligation and 
interest ; and the furnishing of information 
tc the user so that he may measure fairly 
these matters when under consideration is 
a burden that must be assumed by the man- 
agement of the operating company. 

It must, in no case, be assumed that the 
user will adopt the management’s viewpoint 
and arrive at his conclusions, viewing the 
matter solely from his position as a user. 
He must be and This 
must be done by the management. In 
order that this be done, the management 
must have a complete understanding of all 
expenditures that are reasonably a part of 
and make up the costs of rendering the 
service. Without this complete understand- 
ing itself, failure to convey this to the 
users 


shown satisfied. 


is almost bound to occur. 
Rates in themselves are not revenue. 
Rates are measures of charges, which, ap- 
plied to the quantities of the various classes 
ot service furnished, produce the operating 
revenue; therefore, when we speak of ade- 
quate rates, we mean such a schedule of 
charges as will produce adequate revenues. 

The word “adequate” is derived from the 
Latin word “adaequatus” which is a com- 
bination of the preposition “ad,” meaning 
“to,” and the participle or adjective form 
“aequatus” which means “equal,” or “made 
equal”; therefore, adequate means “made 
equal to,” and adequate revenues mean rev- 
enues which are equal to some certain thing 
or condition. The meaning is clear and, 
therefore, adequate revenues are such rev- 
enues as will equal the costs to the utility 
of rendering the service. 

The next logical step, in discussion of 
what these revenues must equal, is to con- 
sider the things that make up the entire 
costs of producing the service. In order 
of time, the efforts put forth by the utility 
in furnishing service and which enter into 
the cost thereof are: 


First, it constructs its plant, requiring an 
investment on the part of the owners of 
capital which is employed in the inter- 
ests of the public served. 

Second, it proceeds to organize and place 
in operation this system. In the nar- 
rowest sense, the word “operation” may 
be referred to the handling of the 
traffic. 

Third, it must organize and provide for 
the business management and the commer- 
cial administration of the affairs of the 
company, including the accounting, billing 
and collecting of its revenues. 

Fourth, it must provide an organization 
for the maintenance of the plant. This 
maintenance in its narrowest sense may re- 
fer to the current repairs of its plant and 
equipment. 

Fifth, it must anticipate retirements of 
parts of its property because of wear and 
tear, obsolescence, inadequacy and public 
requirements. This is what is known as de- 
preciation. 








16 


All of the foregoing are necessary and 
actual causes for expenditures which in 
the whole make up the costs of furnishing 
service to the users. Every telephone com- 
pany must bear expenditures for these pur- 
poses, and the only real difference of opin- 
ion between the management and the public 
with regard to the amounts of these ex- 
penditures pertains to the question of 
whether or not they are reasonable. 

There is no difficulty in getting the user 
tc. recognize that the capital invested for 
furnishing him a public service must be 
compensated for in the form of either divi- 
dends or interest, dependent upon the con- 
ditions under which the money is invested. 
The effort of the management along this 
line should be to convince the user that the 
rates of dividends and interest paid by the 
utility are reasonable compared with that 
earned by capital investments in other lines 
of business, taking into account varying dif- 
ferences that exist between the conditions 
under which capital is employed in the tel- 
ephone industry, as compared with various 
other commercial lines. 

With regard to the expense of operation, 
including both business administration and 
traffic expense, sufficient information should 
be furnished the users so that they may 
recognize thai the rate of wage paid to the 
various employes, the number of employes, 
and the systems and methods of the com- 
pany are necessary irom the standpoint of 
maintaining high-grade service and secur- 
ing efficiency in conducting the business. 

Points for Managements. 

In the maintenance of its physical prop- 
erty, the company should not be “penny- 
wise and pound-foolish.” High grade 
maintenance of the plant is bound to se- 
cure favorable reaction in the public mind. 
While the users are not practical telephone 
people, at the same time, they do see va~ 
rious parts of your plant; and if your poles, 
wires and cables are maintained in a good 
state of repair, it is bound to create a fav- 
crable impression as to the efficiency of 
your organization. 

To be specific, if a subscriber is travers- 
ing a street or highway on which you have 
a pole line and it is noticeable that this is 
not well maintained—that one pole leans 
one way and the next one the other, that 
the crossarms are not in uniform positions 
or the poles if there be open-wire circuit 
and the wires be slack, or if in case of 
aerial cable many of the hangers are off 
and the cable does not appear to be in a 
straight line, but is kinked in many places 
—the subscriber is bound, possibly without 
giving any thought to the matter, to be im- 
pressed that the furnishing of telephone 
service is not a matter of much importance ; 
that having built a plant, nothing need be 
done in the way of keeping it in good physi- 
cal condition and, therefore, that the cost 
of maintenance must be small. 

On the other hand, particularly in the 
smaller communities, if repairs are made as 
soon as necessary, if poles are kept true to 
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the perpendicular, if your wires are kept 
reasonably taut, if as soon as cable hangers 
give way, they are replaced and the sub- 
scriber sees your men at various times per- 
forming these tasks—how can he be im- 
pressed otherwise than that the mainte- 
nance of your plant costs a material amount 
of money, than that you do and are obliged 
to maintain an organization to keep it in 
proper physical condition. The subscriber’s 
concept of the value of the service is de- 
termined to a considerable extent by these 
impressions. 
Subscribers and Depreciation. 

Probably the knowledge that is most diffi- 
cult to convey to a subscriber with regard 
to the costs of furnishing the service is 
with regard to the depreciation reserve nec- 
essary to provide for plant retirements. 
We can get further with the average user 
by referring to the depreciation reserve as 
a provision not to reimburse the company 
for the original cost of plant retirements, 
but to pay for plant replacements, because 
of the various factors entering into depre- 
ciation. 

From the theoretical and economic stand- 
point, the telephone company is entitled to 
charge, as operating expense, a proper rate 
of depreciation to offset the original cost 
and cost of removal less salvage value of 
plant retirements, so that money invested 
in plant for serving the public shall not 
be lost through retirement of units of prop- 
erty and thus the invested capital of the 
owners diminished. 

In our telephone accounting, the cost of 
the property retired together with its cost 
of removal is charged against the depreci- 
ation reserve. The fixed capital account is 
reduced by the amount of that original 
cost. The salvage value is credited to the 
reserve and charged to materials and sup- 
plies; then, if these units of property are 
replaced, the cost of the replacing units 
is added to the fixed capital accounts. 

While this is perfectly proper from the 
theoretical, economic and accounting stand- 
point, the practical effect which the user 
will recognize is not all of this detail, but 
he can be made to grasp the idea, since 
most of the units of property are replaced, 
that the depreciation reserve should take 
care of such portion of these units of prop- 
erty which are replaced as may be repre- 
sented by the original cost of the units re- 
tired. 

User’s Conception of Depreciation. 

In other words, the user’s interest can be 
brought the more easily to recognize that in 
kis own interest the telephone company 
must be able from its earnings to replace 
a pole in its system without provision for 
new capital. He sees the equity of this, and 
he can recognize the further step that if 
the cost of the pole which replaces the one 
removed is no greater than the cost of the 
one removed, the charge through the de- 
preciation reserve is a proper operating ex- 
pense. 

He will also recognize this if the cost 
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cf poles has advanced, that the additional 
cost must be provided as new capital in the 
business. Then, if it is desired, he can be 
shown the necessity for the depreciation 
1eserve from the theoretical and economic 
standpoint from which it is justified; that 
is to provide for property retirements with- 
cut impairment or diminishment of the 
cxpital employed in the business originally. 
While this is turning the situation about a 
bit, possibly placing the cart before the 
horse, I believe that a recognition of the 
need for depreciation reserve can be put 
across to the subscriber with better results. 

Further, in connection with the necessity 


for depreciation reserve, we must get to the - 


subscriber the fact that the various factors 
of depreciation are all of great importance 
and that wear and tear is but one of the 
factors entering into depreciation. The av- 
erage man’s idea of depreciation is a de- 
terioration due to wear and tear, decay, 
etc. He may recall that in the alley back 
of his garage you have had one certain 
telephone pole standing there for the past 
15 or 20 years, and from that viewpoint he 
will not recognize the need for a much 
higher rate of reserve on poles than that 
particular pole would justify. 
Things to Be Understood. 

He should be made to understand that 
poles in a certain lead are removed long 
before they are worn out, because of the 
fact that for some good reason, possibly 
public requirements, underground cable is 
being placed in that district. He should 
understand that most cables are replaced, 
not because they have become inefficient 
for the transmission of telephone messages, 
but because of the necessity of providing 
«a larger cable with a greater number of 
pairs of wires to take care of added de- 
velopment in that immediate neighborhood, 
or one further from the central office, but 
which routes through this particular dis- 
trict. 

Depreciation to telephone operating peo- 
ple and the determination of a proper rate 
ot reserve to be charged annually as an 
operating expense for the various classes 
of plant, is a technical matter; but the 
general principles to be considered for 
justifying this charge are a simple matter 
of reason and logic which the average sub- 
scriber can easily grasp if intelligently pre- 
sented. . 

We have discussed the mutual obliga- 
tions of the utility and the users, the factors 
entering into the costs of the service and 
the management's duty of fully informing 
the users so they will recognize these 
factors as properly affecting the level of 
rates. Now let us consider the status of 
the telephone and other public utilities in 
a community as compared with other lines 
of business. 

While there was an era of competition in 
the telephone industry, as in some other 
utility services, at the present time under 
regulation, usually by the state, practically 
every telephone company has a monopoly 
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ot rendering telephone service in its re- 
spective community. On the other hand, 
most commercial lines of business are com- 
petitive. If the venture of a particular 
concern in business does not succeed and 
it is obliged to discontinue its business, 
there are usually other concerns in the 
same line through whom the community 
may be served. The telephone company, 
being the only concern in that community 
furnishing its particular type of service 
to the people there residing, must continue 
iu operation in order that the needs of the 
community for this particular service be 
supplied. 

The telephone, in its history, has passed 
through the various stages of first being a 
novelty, then a luxury, then a convenience, 
and today is a practical necessity in both 
business and social life. It is true that 
even today there is not a telephone in 
every household, but the percentage of 
homes using the service is extremely high, 
and even those householders not having a 
telephone on their own premises are users 
of the public pay stations and also of the 
service of other other subscribers. 

With this widespread need and use of 
telephone service, the community is inter- 
ested in having that service and its con- 
tinuance preserved. For its preservation 
and a continued operation of the system, it 
is therefore, necessary that the telephone 
company prosper. 
pany prospering that it can continue in 
maintaining its plant in 
physical condition, providing the necessary 
operating organization so that the service 
rendered shall be prompt, efficient and 
satisfactory. 


It is only hy the com- 


business, good 


All the costs of the service must be se- 
cured from the users, and these costs it 
should be borne in mind must include not 
only operating expenses, the expense of 
current maintenance and a proper allow- 
ance for depreciation, but also in addition 
to these, a return at least sufficient to pay 
fair dividends and a reasonable rate of in- 
terest upon the capital invested in the 
business in the company's stocks and bonds. 
This return, or net income, should be a 
reasonable return upon the fair value of 
the company’s property used and useful in 
the furnishing of. service to the public. 

As a minimum at any time it should 
carn enough to pay reasonable rates of 
dividend and interest on such capital obli- 
gations. This is particularly true, for the 
reason that a telephone system does not 
stand still. It must go forward, not only 
in added stations because of increased pop- 
ulation, but because of a constantly increas- 
ing development, new capital is required. 
Not only because of increased development, 
and increased population will there be new 
capital brought into the business, but its 
history has shown a need for additional 
capital because of improvements in the art. 

Those of us who have been in the busi- 
ness for the past 20 years will remember 
the time when grounded 


circuits were 
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common, not only for rural use alone but 
for urban service. These circuits con- 
sisted of but one wire. Just as soon as it 
became necessary to provide metallic cir- 
cuits, this investment cost per station ma- 
terially increased, because not only was 
the additional wire necessary, but the metal- 
lic circuit took twice the pin space on the 
crossarm and additional costs were reflected 
all the way through the construction of 
the plant. 

Originally, the wall type of telephone 


was the only type furnished. Later, the 











How to Be Successful. 
Carefully examine every detail of your 
business. Be prompt in everything. 
Take time to consider, then decide 
quickly. Bear your troubles patiently. 
Maintain your integrity as a sacred 
thing. Never tell business lies. Make 
no useless acquaintances. Never try to 
appear something more than you are. 
Pay your debts promptly. Learn how 
to risk your money at the right time. 
Shun strong liquor. Employ your time 
well. Do not reckon upon chance. Be 
polite to everybody. Never be discour- 
aged. Then work hard and you will 
succeed.—Waite Phillips. 





desk set came into use, and is the predom- 
inating type today. As these changes were 
made, every telephone company found its 
investment in station equip- 
ment materially increased. Today, cradle 
types of telephones are being manufac- 
tured, and there is a desire for them on the 
part of the users. That type of telephone 
costs considerably more than the desk type 


subscribers’ 


and each one installed increases the capital 
investment of the operating company. 

These things all go together to show that 
even though the development were to stand 
still—that is, the company were not to in- 
crease in its number of stations—at the 
same time the capitalization required at the 
inception of this company, say 20 years 
ago, was not enough to provide the plant 
of today. 

The telephone industry, as in other in- 
dustrial lines, has advanced its standards 
not only of construction and equipment, but 
its standards of maintenance, its efficiency 
of transmission, etc. Not so many years 
ago, telephone conversations over long dis- 
tance lines for more than 250 miles were 
rare occurrences, particularly at the smaller 
exchanges. Today, long distance service 
is furnished through the entire United 
States to Canada, to Cuba and to Mexico. 
While every exchange in the state of 
Maine does not, as yet, regularly handle 
long distance messages to every exchange 
ini the state of California, there, neverthe- 
less, has been within the past few years a 
widespread increase in the use of long dis- 
tance service. 

The standard of transmission of a few 
years ago will not be suitable today; and 
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to maintain higher standards has and is re- 
quiring higher standards of construction 
and higher standards of maintenance by the 
telephone companies today. This demon- 
states that not only have investment re- 
quirements become higher, but that the ex- 
penses in connection with the operating of 
our plants have increased. 

In addition to these increased costs of 
construction and operation because of the 
higher standards of today than prevailed 
in the earlier period of the industry, the 
general change in price levels affecting 
practically all commodity and labor costs 
also have brought about sharp increases 
in the costs of material and labor entering 
into the investment and the operation of 
telephone systems. It is a fact that im- 
provements in manufacturing and greater 
efficiency in methods has tended to bring 
about savings in costs, but the effect has 
been to further 
rather than to hold costs below, at, or very 


prevent still increases, 
near to the levels of former years. 

All that has been said before with re- 
gard to the mutual interest of the utility 
owner and the public, reduced to a simple 
statement, is in effect this: that the oper- 
ating company must have a rate schedule 
which will produce adequate revenues to 
pay all the costs of furnishing the service 
and a reasonable return to the investors so 
that it may be in a position to go in the 
open market and secure capital for any ad- 
ditions, extensions or improvements neces- 
sary, and that such condition of operation 
is just as necessary to the user as to the 
utility owners. 

The public of today must have telephone 
service. This service must be efficient and 
satisfactory. 
and will not for any length of time endure 


The public needs this service 


conditions under which telephone service is 
unsatisfactory and under which there are 
not continued development and improve- 
ment 

The greater part of the public we serve 
recognizes the situation and is willing that 
the operating conditions shall be such as to 
promote a continuance of prosperity to the 
utility owners and a service condition sat- 
isfactory to the users. Only a small per- 
centage, in fact a very small part of the 
public, are unwilling to pay fair and ade- 
quate rates for service provided they prop- 
erly understand the situation. In fact, one 
attitude typical of the American public is 
that it is always willing to pay for real 
service; therefore, with the necessity of 
adequate rates well-established and under- 
stood, any telephone company should be 
able to bring about satisfactory operating 
conditions. 

To do this requires that some thought 
be given to its plan for bringing about such 
condition. This plan must be so arranged 
as to justify any rate increases which may 
be necessary, must place the necessary in- 
formation before the users, and not over- 
look the maintaining of high service stand- 
ards. 
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We must not forget that, in presenting to 
the public plans for increases in charges 
for service, the natural reaction of the sub- 
scriber is to criticize the service. This 
criticism in a sort of reflexive way is his 
counter-movement because of a natural in- 
clination to want to pay no more for serv- 
ice than he has paid in the past. This re- 
action is perfectly natural and must be met 
in a cheerful manner. 

The best way to meet it is by keeping the 
service as near above criticism as is pos- 
sible, to agree that none of us wish to pay 
more for any service or commodity than we 
have paid in former times, and then to pre- 
sent in a logical and tactful manner good 
and sufficient reasons why an increased 
charge must be paid. 

In general, the telephone industry has in 
the past few years established fairly ade- 
quate rate schedules, although I believe to- 
cay telephone service as well as other util- 
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ity service is being sold at far less than 
the value thereof. In other words, public 
utility service is probably the cheapest 
thing the householder buys. At the same 
time, I believe that many of the smaller 
operating companies have lagged behind 
and are not today earning what they should. 
I feel that this situation has contributed 
to the movement going on under which so 
many smaller properties are changing own- 
ership. 

Because of the change of price levels 
which we have spoken of before, many 
owners have sold their properties and se- 
sured a profit satisfactory to themselves. 
At the same time, many of these same 
owners, had they taken the necessary steps 
to improve their earning conditions at the 
right time, would have found themselves 
today in such situation that they would 
rot have been willing to sell. 

The fact that many owners have been 














TRANSFER PICTURES 
By Miss Anne Barnes, 








Traveling Chief Operator, Iowa Independent Telephone Association, 
Des Moines, Iowa 


We all have, I believe, some particularly pleasing memory of a certain 
game or book which we thoroughly enjoyed in the playtime of our youth. 
No other game or book will ever be quite so interesting, we decide, when we 
make comparisons with those of today. 

With some of us, it is the memory of a particular doll. What doll of 
the present day would we rather have had, as we think of it now, than that 
one we had in our youth, which left such an ever-lasting pleasantness in our 
memories ? 

I wonder if the children of today are going to be able to store up some 
concentrated, unforgetable happiness enjoyed in the playtime of their youth 
as we, their elders, have. Time is so crowded with the next things and 
different things that children nowadays have not much time for any par- 
ticular pleasure. We feel sorry for today’s children when we think of the 
playtime of our youth. 

I love to recall memories of a garret over a long, old, rambling house. 
It was a garret full of corners and cubby-holes; odor oi drying nuts and 
corn. Oh, the memories I have of days we were sent up there to play, when 
it was raining. How the rain did dance on the roof and splash on the win- 
dows; dolls, games, and books spread out on the bare floor. What other play- 
time will ever be quite like that of ours? 

Today, while I was standing near a counter upon which were stacked 
games and books of every description, I heard a child fretting because her 
mother could not find “something different” for her. 

The mother searched wearily. All at once I saw her face light happily 
as she exclaimed to the child, “Here is a game Mother played when she was 
a little girl like you.” And the child was happy because Mother had found 
“something different.” And the mother was happy because of—memories. 

When they were gone I stepped up to the counter where they found the 
game, and picked up one like it—a book of transfer pictures. 

Oh, the memories that came flooding back of a garret room over a long, 
old, rambling house; corners and cubby-holes; odor of drying nuts and corn; 
rain dancing on the roof and splashing on the windows. 

Transferring pictures; what fun! Especially when the hidden colors 
proved to be a pretty bouquet when transferred. But sometimes when they 
were crawly-looking bugs and snakes, we were afraid of them and destroyed 
them quickly. Because, you see, we were only children and children have no 
liking for that which creates fear. In that, all children are alike. 

What a pity we cannot always shun that which creates fear and negative 
thoughts for ourselves and for others. For example: what a crawly, snaky 
thing a bit of gossip is when transferred into a mind; either yours or mine. 
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able to sell their properties at advantageous 
figures confirms my own opinion that the 
telephone business is a good business and 
that, in general throughout our country, 
the industry is in a stable condition and 
well-established. The fact that this is so 
confirms my belief that those companies 
not making satisfactory showing at the 
present time, unless there are exceptional 
circumstances, have only themselves to 
biame for such conditions. 

Therefore, in conclusion I offer this 
thought only: that the managements of 
companies so situated have it within their 
rower to bring about a satisfactory oper- 
ating condition by securing adequate rate 
schedules, and that this should be done 
rather than to permit the lack of revenue 
to bring about deterioration of their plants 
and service and dissatisfaction on the part 
of both their subscribers and stockholders. 

This must be done. Why longer delay? 


Consolidation Planned of Britain’s 
Cable and Radio Systems. 

The conference on imperial communica- 
tions which has been sitting in London, 
England, for several months has drawn up 
a unanimous report which recommends a 
combination of all cable and wireless com- 
munications throughout the British empire. 
The conference’s decision has to receive 
approval by the Cabinet and Parliament. 

The scheme contemplates a single cor- 
poration to operate traffic, both of wireless 
and cable. The government would be rep- 
resented on the corporation and government 
representatives would hold the balance of 
power between the cable and wireless in- 
The corporation would include: 

The Eastern Telegraph Co. and its asso- 
ciated companies serving the empire; all 
the Marconi and associated wireless com- 
panies which would be represented in the 
merger for operating the wireless, either in 
partnership with the governments in India, 
South Africa, Australia, Canada and Egypt 
or otherwise; the Pacific cable board, which 
owns two cables between Vancouver and 
Australia and New Zealand; three British 
Postoffice beam stations communicating 
with the Dominions and also its transat- 
lantic cables, which would be leased to the 
new traffic corporation. 

This merger if approved will be of 
gigantic proportions. The market value 
of the capital of the Eastern Telegraph & 
Associated Cos. amounts to $120,000,000 
and it has reserves amounting to nearly 
$100,000,000. 

The British Marconi Co.’s interests have 
a market value of $55,000,000, but their po- 
tential value is much greater. 

An important proviso is that the operat- 
ing corporation will be entitled to a fair 
standard dividend, after which the profits 
will be divided equally between the state 
and the corporation. There will be a slid- 
ing scale of tolls for messages which will 
be increased or decreased according to 
profits. 
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Here and There in Telephone Work 





Northwestern Bell Adopts State 
Divisional Organization. 

The Northwestern Bell Telephone Co. 
has adopted a new form of organization, 
necessitated, the officials say, by the growth 
of business and plant. Instead of handling 
all important matters from general head- 
quarters at Omaha, Neb., general. managers 
for the states will take over much of the 
business detail. 

Arthur A. Lowman, now general man- 
ager and vice-president of the entire five 
states’ territory, will become vice-president 
in charge of all operations. Walter F. 
Cozad, of Omaha, has been named general 
manager for Nebraska and South Dakota, 
with headquarters at Omaha. Frank Brace- 
lin, commercial superintendent at Omaha, 
will be general manager for Minnesota; 
and H. G. Conger, Des Moines, general 
manager for Iowa. L. D. Richardson, now 
division manager, will be the new general 
manager for North Dakota, and A. F. 
McAdams, who has been assistant division 
manager, will be made division commer- 
cial manager. G. W. Knauer, of Omaha, 
will be chief engineer at Fargo. 


Educating Subscribers Solution 
for Problem of “Permanents.” 
It is surprising how many “permanents” 

appear in a day’s time, says a writer in 

The Cincinnati Telephone Bulletin, the 

magazine of employes of the Cincinnati & 

Suburban Bell Telephone Co., in discussing 

permanent signals. 

A study, conducted jointly by the plant 
and traffic departments in the Cincinnati 
metropolitan area, disclosed the fact that 
there are more than 1,000 “permanents”’ for 
each working day, 90 per cent of which 
are caused by receivers off the hook. Fail- 
ure to replace the receiver, after conversa- 
tion is ended, either at the main or exten- 
sion telephone; removing the receiver and 
allowing it to remain off the receiver hook 
unless one is using the line; resting the re- 
ceiver on a book, or any article which lifts 
it a little, will cause a “permanent.” 

These signals do not repeat on a small 
number of lines. The number of lines in- 
volved is almost equal to the number of 
signals, showing that a great many sub- 
scribers are not attentive enough to the 
proper handling of their telephones. Their 
service suffers, as the line is not available 
for calling either in or out when the line 
is connected up for testing. 

This condition is the cause of frequent 
complaint from the subscriber. Parties 
calling in are told “the line is out of or- 
der.” The calling party later talks to this 
subscriber and may state that on a previous 
trial he was given the “out of order” re- 
port. The called subscriber, not knowing 


of the existing trouble, may complain of a 
false report being given. Then records must 
be consulted—which takes time—in order 
to prove to the subscriber that his service 
really was interrupted, and why. Not only 
is the subscriber out of service temporarily, 
but on a party line other subscribers are 
also affected, which causes complaint. It is 
a situation, the serious extent of which 
is difficult for the subscriber to realize. 
Company employes can do a great deal 
to help eliminate the trouble, by keeping 
the situation in mind, and whenever there 
is an opportunity, telling, in an educationai 
way, just what happens to the subscriber’s 
service by the subscriber’s inattention. 


Practical Notes for Maintenance 
Students; Ohm’s Law. 
By Joun A. BRACKEN. 
forms the basis for 
practically all electrical measurements and 
calculations, it is important that the main- 
tenance student become familiar with it. 

Ohm’s law is usually expressed in for- 
mula thus: (1) E = /R, (2) I= E/R 
(3)R = E/I. Many who have not studied 
“formulas” or algebraic expressions look 
upon them as something which university 
students only can understand. This is en- 
tirely erroneous. 

A formula is merely a rule in which 
symbols (usually letters) are employed, be- 
cause in this way mathematical problems 
can be expressed in a more simple manner 
than is possible by the use of language. 

Formulas show at once all operations of 
a problem that can be performed and the 
relationship of the various parts of which 
it is composed. In many cases one has 
merely to substitute for the letters in a 
formula the numerical values of a par- 
ticular problem, and these, after the neces- 
sary calculations are made, give the result 
sought. 

Example of the practical application of 
Ohm’s law formula: “From the current 
and resistance in an electrical circuit, tind 
the E. M. F.” 

Rule: The electromotive force, £, 
equals the amperes, /, times the resistance. 
R. The formula for this, however, using 
the letters as symbols to represent the three 
terms involved, will occupy a great deal 
less space: E = JXR. 

It is generally customary to omit the 
multiplication sign between two letters in 
a formula when they are to be multiplied 
together, it being understood that when 
two letters are close to each other with no 
sign between them, the quantities repre- 
sented by these letters are to be multiplied. 
Keeping this in mind, then, the formula 


just given can be further simplified to 
E = IR. 


Since Ohm’s law 
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Suppose a current of 0.044 ampere is 
flowing in a telephone line circuit having a 
resistance of 500 ohms. What is the E. M. 
F? Here J = 0.044, R = 500; and since 
E = 1R, 0.044 times 500 = 22 volts. 

In the following example the battery 
voltage, equipment, and circuit resistance 
are simply arbitrarily given, and serve only 
to illustrate the further 
Ohm’s law. 

Suppose that a subscriber connected to a 
common battery manual exchange removes 
the receiver from the hookswitch. If the 
battery is not being charged at the time, 
a current at about 22 volts obtained from 
11 storage cells, is applied to the circuit 
comprising the line relay of 2,000 ohms, 
150-ohm line circuit (depending on the 
length and size of the conductor) includ- 
ing the switchboard cabling, main and ia- 
termediate distributing frame cross-connec- 
tions, heat coils, underground cable, cable 
terminal cross-connections and 


application of 


fuses (if 
any), aerial cable, drop and inside wires, 
10-ohm induction coil winding including 
subscriber’s set wiring, and 40 ohms’ re- 
sistance of the transmitter, assuming the 
transmitter to be at rest; that is, the dia- 
phram not in motion. 

To find the current flowing in any point 
in this circuit, we first determine the total 
resistance, which is 2,000 plus 150 plus 10 
plus 40 equals 2,200 ohms. This calcula- 
tion is exclusive of the internal resistance 
of the storage battery and feeders to the 
central office power panel, owing to it be- 
ing extremely low. By formula, the cur- 
rent equals / = E/R=0.01 ampere. 

It is to be especially noted that the 
strength of the current through all the ele- 
ments of this circuit is the same, irrespec- 
tive of the resistance of the individual ele- 
ments, but the current is governed princi- 
pally by the greater resistance, that of the 
line relay of 2,000 ohms. 

Example: We have an E. M. F. of 22 
volts and a current of 0.01 ampere, what is 
the resistance of the circuit? Formula. 
R = E/I = 22/0.01 = 2,200 ohms. 

The result obtained in any Ohm’s law 
problem may be readily proved by simply 
applying all three terms of the law. 


Bouncing Steel Balls Excel Mathe- 
maticians in Traffic Analyses. 
A machine in which thousands of steel 

balls, like the balls from a bicycle ball- 

bearing, bounce from a plate into a series 
of small holes like those in the board used 
to play the old-fashioned game of bean- 
bag, was shown recently in London at the 
annual exhibition of scientific apparatus 
arranged by the Royal Society. The ma- 
chine has been perfected to estimate the 
numbers of telephone calls of different 
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characters and destinations to be handled 
by a new telephone exchange. 

For telephone exchanges of the manual 
type, worked by girl operators, these an- 
alyses of expected telephone “traffic” were 
less necessary. Operators could work 
faster temporarily or could send for help. 
In the new automatic exchanges this is 
less easy. The numbers and types of auto- 
matic machines to be installed must be 
able to handle all calls that will come in. 

Preliminary estimates are usually made 
mathematically, using the same theories of 
probability that enable mathematicians to 
compute the fall of cards in a game or the 
throws of dice. The new 
machine makes these probability calcula- 
tions mechanically and much faster than 
is possible by mathematics. The individual 
steel balls bounce into this hole or that in 
strict accordance with the laws of prob- 
ability. The accumulated ‘totals in differ- 
ent receptacles represent the telephone calls 
of each type which may be expected. 


sequences in 


Report of Results of Survey of 
Subscribers’ Service. 

The Home Telephone Co., Smithfield, 
Va., of which J. W. Holloway, is presi- 
dent, in May made a survey of its service 
to subscribers. In a circular letter dated 
June 1, it reported to its subscribers: 

“We are very much pleased to give you 
the summing up of our survey made dur- 
ing the month of May, of our nearly 600 
subscribers. 

Over 90 per cent answered thus, is com- 
menting on the class of service that our 
company is rendering the public: ‘Satisfac- 
tory,’ ‘very satisfactory,’ ‘fine,’ ‘extra fine,’ 
‘excellent,’ ‘splendid,’ ‘none equal to it,’ ‘just 
try the service at some other place.’ 

Less than 8 per cent answered: ‘Very 
good when other subscribers on our line 
do not take their receivers off the hook and 
listen in on our conversation or interfere 
with our ringing the operator.’ 

Less than 2 per_cent answered that the 
service was poor and not satisfactory. 

Nearly 100 per cent stated that operators’ 
service was extra fine when not interfered 
with by some one taking receiver off the 
hook. 

A few said that some folks could not 
hear or talk over the line. 

Only two subscribers thought rates were 
too high. 

Several stated that they had noise at 
times on their lines. 

Every defect discovered has been noted 
and given to our Mr. Wright for his atten- 
tion, and in due time he will remedy the 
defect. 

We very much appreciate your com- 
mendation of the painstaking service that 
our operators try to render you. 

We appeal to our country line subscrib- 
ers for the good of the service, not to allow 
the receiver to be taken off the hook of 
their telephones when some one else is 
using the line. It creates poor transmis- 
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WHISSELIN’. 
By Buck. 
We gotta lineman in our gang wot 


whissles as he works.’ He doesn’t 
seem to care a hang that it gives 
me the jerks; an’ while he isn’t whis- 
selin’, then you can bet your hat he 
spreads his mug into a grin, just like 
a Cheshire cat. 

An’ when the boss assigns us guys 
some jobs that ain’t no fun, this 
bird acts like there'll be a prize gave 
to the first man done; Perhaps he’s 
tyin’ wires to glass, perhaps he’s 
diggin’ holes or fillin’ up thé truck 
with gas, or, maybe loadin’ poles, or 
anything there is to do. Unless 
you’re nowheres near, this daggone 
whisslin’ feller you are dad-burned 
sure to hear. 

He works so gol-durned fast, by 
Gum! Gits done so gol-durned quick, 
it makes the rest of us guy hum to 
keep from lookin’ sick. 

An’ when the last pay-day come 
around, he whisseled louder still. He 
seemed as gay as if he’d found a 
thousand-dollar bill. By Gosh! 
They'd gave this bird a raise, an’ 
that’s what made him perk. 

It sure ain’t fair to boost these 
Jays wot whissle when they work. 











sion; it makes poor hearing; it makes it al- 
most impossible to signal the operator ; it 
makes poor ringing on the line; it splits 
the rings so you can hardly tell what sta- 
tion is wanted. 

If everyone of our country subscribers 
would observe this rule, we could render 
very much improved service to our country 
subscribers—nearly as good as we do to 
our private line subscribers. 

We appreciate your very unanimous ap- 
proval of the fairness of our rates. Our 
policy has been, “The Best Possible Serv- 
ice for the Lowest Possible Cost to the 
Public.’ 

The noise on our lines has had our atten- 
tion for nearly a year, spending over $1,000 
on engineers, transpositions, etc., and we 
will continue our work until our lines are 
cleared. 

Your company is responding to every 
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modern improvement, that the community 
we serve may have the best telephone serv- 
ice and the most modern facilities at hand 
for the dispatch of business. 

We operate over 250 stations, scattered 
in remote parts of the four counties where 
the humblest citizen or sojourner may go 
at will, and send and receive telegrams, 
cablegrams, and wireless messages to and 
from all parts of the world. 

We finance and account for the tele- 
gram, cablegram, or wireless account of 
every one of our subscribers. No other 
telephone company does this for its sub- 
scribers that we know of. 

When you have a telephone trouble, tell 
us; when you are pleased with the eff- 
ciency of its service, tell others.” 


Wireless Communication in the 
British Empire. 

The development of the beam wireless 
system has resulted in linking more closely 
than ever before the various units which 
make up the British Empire. The forma- 
tion of plans for wireless communication 
within the empire began as far back as 
1910, but it was not until last year that 
the system was put into effective operation. 
From a commercial standpoint this service 
has proved a marked success, it being esti- 
mated that about 35 million words are now 
sent annually. 

A study of the development of wireless 
in the British Empire has been made by 
the transportation division of the Bureau 
of Foreign and Domestic Commerce, U. S. 
Department of Commerce, Washington, 
D. C., and the results have been issued 
in the form of a trade bulletin entitled, 
“Wireless Communication in the British 
Empire,” by G. Stanley Shoup. It is issued 
as Trade Information Bulletin No. 551. 

Among the subjects discussed in this re- 
port are the British government’s policy in 
regard to wireless, development of the 
beam system, the British cable service and 
broadcasting. 

A brief discussion of each individual 
wireless station in the imperial chain is 
presented. There is also included a table 
of the world’s leading broadcasting sta- 
tions. 

Copies of this bulletin may be obtained 
at 2 cost of 10 cents from any district or 
co-operative office of the Bureau of For- 
eign and Domestic Commerce or from the 
Superintendent of Documents, Washing- 
ton, D. C. 


New England Bell Company to 
Issue Business Directory. 

New England Telephone & Telegraph 
Co. will issue this fall a business telephone 
directory covering all New England except 
Connecticut. The new directory will be in 
six sections, the business telephones in each 
section being classified under about 600 
lines of business. 
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Use of Highways by Wire Companies 


Right to Construct Wire Lines Along Public Highways Involves Certain 
Obligations—Cooperation Between Wire Using Companies Will Be Found 
to Pay—Address Given at the Annual Convention of Nebraska Association 


By A. L. Turner. 


Foreign Wire Relations Engineer, Northwestern Bell Telephone Co., Omaha, Neb. 


I suppose a lengthy treatise could be 
written on “The Use of the Highways,” 
dealing only with the legal rights and 
duties of wire using companies. I am not 
a lawyer, however, and since most of you 
are associated with telephone companies 
operating in this state, you undoubtedly 
have a sufficiently good conception of the 
legal aspects of the subject so, without 
going into these questions at all, I am 
going to discuss another phase which has 
a great deal of interest for all of us. 

The right to use the public highways as 
rcutes along which to construct wire lines 
is a very necessary privilege which has 
been granted by the state legislature to 
various wire-using companies in order that 
their activities in furnishing necessary pub- 
lic services shall not be unnecessarily re- 
stricted. This right, however, carries with 
it certain specified or implied obligations. 

Some of these duties involve the rela- 
tions of the company with the public at 
large; for example, the obligation not to 
interfere with the ordinary use of the high- 
way for vehicular and other traffic nor 
with the maintenance of the highway for 
this principal use. Other duties of the 
wire companies, perhaps not so specifically 
set forth, involve the relations with indi- 
viduals residing along the highway and 
embrace such obligations as avoiding undue 
interference with the individual’s use of 
his property, including in some states the 
right to trim trees along the highway. 

Another obligation which the right to 
use the highways imposes on wire-using 
companies is the duty of cooperating with 
one another in their respective use of the 
highways so that any and all necessary or 
desirable service can be furnished to the 
public in the best possible manner and at a 
reasonable cost. This matter of coopera- 
tion between wire-using companies is the 
phase of the subject about which I par- 
ticularly wish to talk to you. 

I know that every good telephone man 
has a keen appreciation of his respon- 
sibility to the public he serves, for giving 
satisfactory telephone service at reason- 
eble rates. His acceptance of this respon- 
sibility is clearly shown time and again by 
lis willingness to make replacements of 
station apparatus, outside plant and central 
fice equipment whenever the wear and 
ar of the plant or changes in the tele- 
1one art indicate that it would be to the 
lvantage of the public to make such 
mprovements. 

Sometimes, however, the need for modi- 
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fying the telephone plant to meet the re- 
quirements of changing external conditions 
—that is, conditions outside the telephone 
industry itself—is not so clearly seen, 
although quite as necessary if the service 
needs of the public are to be properly met. 
This is a point which I wish to emphasize. 
It seems to me that we telephone people 
should look upon ourselves as furnishing 
only one of several necessary public services 








Observations on Thinking. 


Plan your thinking as you do your 
personal activities. 

Remember thoughts are things. 

Concentration of thought and effort 
will win. 

Keep in a constructive frame of mind. 
Avoid the negative. 

Maintain poise. 

Never allow yourself to think or act 
as if you were in a hurry. 

Do one thing at a time; but you may 
do ten or a hundred different things in 
a day.—Excerpts from the Memoran- 
dum Book of Theodore Gary. 








and be willing to cooperate with the other 
service organizations to the end that the 
public is served completely in the most 
satisfactory manner possible. 

This is an age of increasing needs and 
requirements of all kinds. Today we de- 
mand and use as common necessities things 
which in an earlier generation were either 
entirely unknown or regarded as the height 
cf luxury. These demands, including those 
for various sorts of public service, will no 
doubt continue to arise and increase as 
time goes on. This is desirable and as it 
should be, insofar as these services add 
something to human convenience or hap- 
piness. 

In many cases, however, the introduction 
of additional facilities and services makes 
it more difficult to furnish a service which 
is already being given, and it is necessary 
to make adjustments of various sorts in the 
scheme of operation of perhaps both serv- 
ices in order that the greatest amount of 
overall public good may result. Such ad- 
justment is necessary in order that there 
may be progress. 

As an exaggerated illustration of the 
need for such adjustment, I have heard 
that an old law, which was recently re- 
pealed in one of our neighboring states, re- 
quired that the driver of an automobile 
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stop his machine upon entering a town and 
walk forward to inform using 
horse-drawn vehicles that he was about to 
drive into town. It probably seemed proper 
to the owners of the horses that all the 
obligations arising out of a new and un- 
usual situation be placed on the owner ot 
the automobile. With the large increase in 
the use of automobiles, however, the situa- 
tion has completely changed, and the law 
has, of course, been inoperative for years. 

If, then, the telephone industry is to do 
ite full part in contributing to human prog- 
ress, it is necessary for it to cooperate 
whole-heartedly with other wire companies 
using the public highways, particularly with 
the electric light and power companies. It 
is assumed, of course, that the power com- 
panies will do their share of the cooperat- 
ing, and it has been my experience that 
they are generally very willing to do so. 

I heard of a case recently where certain 
subscribers on a mutual telephone line de- 
sired power service, but after some in- 
vestigation it was felt that the establish- 
ment of a power line would destroy the 
telephone service of all the users in the 
vicinity. These particular farmers, how- 
ever, felt the need for power so strongly 
that they were willing to give up telephone 
service if necessary in order to obtain it. 
Subsequent developments and cooperation 
between the power and telephone interests 
finally made it possible for these farmers 
to receive both 
satisfaction. 

Under such cooperative relations the 
solution of any problem arising out of the 
common use of the highways is likely to 
be not only to the advantage of the public 
but to both utilities as well. In other 
words, cooperation pays! 

The first step in the establishment of 
practical working relations between these 
utilities is a recognition on the part of 
both utilities of the public need for both 
services. If the representatives of both 
utilities can arrive at a real appreciation 
and understanding of each other’s prob- 
lems, it will be much easier to satisfactorily 
handle their specific mutual problems. Cor- 
dial personal relations between the indi- 
viduals in these two groups will go a long 
way toward establishing friendly relations 
between the organizations which they 
represent. 

Having established a spirit of cordial 
cooperation between the telephone and elec- 
tric light interests, what are some of the 
things that can be done to make it easier 


persons 


services to their entire 
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for the two companies to operate together 
satisfactorily in the same general area? 

One of the most helpful things that can 
be done is to discuss with each other such 
plans as either company may have for 
future development. These plans might 
include projects for extending the service 
by new construction, changes in capacity, 
type or location of plant and changes in 
methods of operation. Such advance con- 
sideration will offer opportunity for pre- 
senting helpful suggestions and modifica- 
tion of plans, if necessary, before large 
expenditures have been made. 

It is, of course, desirable wherever prac- 
ticable in rural districts, that electric sup- 
ply lines and telephone lines do not occupy 
the same highway, although it must be 
recognized, I think, that electric lines will 
ultimately be as common as telephone lines 
and in many cases will have to occupy the 
same highway. A careful investigation of 
possible routes will often show, particularly 
when the longer high voltage transmission 
lines are involved, that the desired separa- 
tion can be effectively accomplished with- 
out a great deal of inconvenience to either 
utility. Where there is a choice between 
two routes, local conditions and the relative 
importance of the two services will indi- 
cate which route should be used for each 
utility. Existing telephone lines can some- 
times be relocated to advantage. 

In other cases, and particularly where 
electric lines are required for rural service, 
the patrons will often be the same persons 
‘who subscribe for telephone service and 
the lines will, of necessity, have to be 
located along the same highway. Even 
under these conditions there are a number 
of things that can be done in both plants 
to maintain satisfactory service on the tele- 
phone lines. If you are not familiar with 
the desirable methods to be employed, our 
state association will be glad to give you 
the information. 

In addition to the limitation of the in- 
ductive relations between electric lines and 
telephone lines, there are certain safety re- 
quirements involved in the physical rela- 
tions between the two systems at crossings 
and other places which must be given con- 
sideration. These requirements have all 
been carefully set forth in rules established 
by your state commission from which 
printed copies may be obtained. 


Nothing has been said thus far in re- 
gard to the division of the cost of making 
any necessary modifications, or the reloca- 
tion of either type of line in order to obtain 
the most satisfactory operating conditions. 
This has purposely been omitted up to this 
time for the reason that it seems desirable 
to approach these problems with a view 
to obtaining the best possible answer from 
an engineering and operating standpoint, 
which obviously means the public stand- 
point, without too much preliminary con- 
sideration as to who pays the cost. In 
other words, we should endeavor to get 
the right answer and then get together on 
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an acceptable plan for allocating the cost. 

While the statutes in various states vary 
as to the relative rights of the different 
utilities that have been given the right to 
use the highways, I believe that a fair- 
minded effort to obtain an equitable alloca- 
tion of the costs involved in any particular 
case will not only make for increased con- 
fidence and respect between the utilities 
but will be in the direction of promoting 
human progress. 

Before closing I would like to say a 
few words in regard to the joint use of 
poles by electric supply and telephone com- 








Think Before You Speak. 
When you have something to say, 
work it over in your mind in advance. 
Confine expressions to what you be- 
lieve; rarely give expression to what 
you do not believe.—Excerpts from the 
Memorandum Book of Theodore Gary. 








panies in towns and villages. On the coun- 
try roads we have said that it is generally 
advisable for several reasons to build 
separate lines on opposite sides of the high- 
way. Within the towns, on the other hand, 
it is usually desirable to use one line of 
poles jointly. There are several good 
reasons for this difference, and I would 
like to call your attention to some of them. 

The basic reasons favoring the joint use 
of poles in towns are, as I see them: 

1. Greater safety to the public and to 
employes. 

2. Economy in plant construction. 

3. More favorable public relations. 

4. Conservation of our timber resources. 

Let us examine these reasons in a little 
more detail. Extensive experience has 
shown beyond question that joint use under 
satisfactory standards of construction is 
essentially safer than the use of separate 
lines in close proximity to each other, and 
it seems to me that this factor of increased 
sefety would alone be enough to warrant 
joint use if there were no other reasons 
for it. 

Most of our western towns are laid 
out with alleys and it has become com- 
mon practice for both electric and tele- 
phone companies to use these alleys for 
their distribution lines. If two separate 
pole lines are built on opposite sides of a 
14 or 16-foot alley, the feeder wires and 
telephone wires or cables are necessarily 
almost as close together as if they were 
on the same poles and the service and drop 
wires extending to the subscribers’ premises 
must cross each other at all sorts of angles 
and often with very little clearance from 
each other. 

Oftentimes an undesirable network of 
wires exists over the alley, and the proba- 
bility of contact between wires is consid- 
erable. This is particularly true if both 
companies are attempting to use poles of 
about the same height. Good joint-use 
construction, on the other hand, provides 
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for adequate clearance between wires on 
the poles themselves; and since all service 
wires radiate from common centers, they 
are always diverging and can not very well 
come in contact with one another, resulting 
in a much greater degree of safety. 

It is apparent that if one pole line can 
be made to serve satisfactorily in place of 
two, some economy must result. In some 
cases this saving amounts to almost as 
much as the cost of a separate telephone 
line since many electric companies regularly 
use poles of such a height that telephone 
attachments can generally be placed on 
them without providing poles of additional 
height. 

This should not be taken to indicate that 
the electric company should provide all the 
poles. On the contrary, it is usually de- 
sirable for each company to own approxi- 
mately one-half of the poles, and those 
placed by the telephone company are, of 
course, higher than would otherwise be 
used. In that case, however, the electric 
company provides no pole, which results 
in the same overall saving. 

It is obvious, I think, that if two com- 
panies can occupy one line of poles on the 
streets or alleys of our towns, their appear- 
ance will be much better and there will be 
less chance for criticism by individuals or 
public officials than would otherwise be the 
case, with the result that longer service 
life may be realized from the plant. 

Finally, since joint use requires a smaller 
number of poles than separate lines, the 
conservation of our national timber re- 
sources will be furthered, which is not only 
desirable in itself but must necessarily be 
reflected to some extent in the prices that 
all wire-using companies will be required 
te pay for poles in the future. 

In view of these various advantages 
there is little wonder that joint poles are 
used almost universally in the cities of the 
United States, and I feel sure you will 
agree with me that the benefits far out- 
weigh any possible disadvantages. 

In conclusion, I would like to point out 
that joint use is, after all, only another 
phase of the desirable relations that can 
be brought about between wire companies 
using the same highways, and to repeat 
that successful relations can best be real- 
ized through the willingness and ability to 
understand the other fellow’s problem as 
well as your own and to cooperate sympa- 
thetically with him toward the attainment 
of the best possible overall result. 


Long Distance Line in Korea, 700 
Miles in Length. 

A new long distance telephone line be- 
tween Dairen and Seoul, Korea, 700 miles 
in length, was completed in early June and 
is now open to public service. 

By this line it is possible to connect al’ 
the South Manchurian centers with Korea: 
cities. The through charges from Daire: 


te Seoul are about 2.55 yen, or Unite: 
States $1.25, per call. 


elem ia eet 


















Washington Has Annual Convention 


Independent Telephone Association of Washington Discusses Many Questions 


of Practical Interest to Its Member Companies at Recent Annual Meeting 
at North Bend—High Lights of Addresses and Proceedings—Election of Officers 


The annual convention of the Independ- 
ent Telephone Association of Washington 
was held June 22 and 23, 1928, at North 


Rend. The convention was opened June 22 
with John N. Faust, vice-president, presid- 
ing. 

C, E. Catching, mayor of North Bend, 
gave the address of welcome, presenting to 
the convention the “Key to the City.” The 
response on behalf of the convention was 
made by D. S. Wilkinson, president of .the 
Columbia River Telephone Co. of White 
Bluffs. , 

Commission Engineer on Regulation. 

C. Maynard Turner, engineer of the State 
Department of Public Works, Olympia, was 
the first speaker on the program, his sub- 
ject being “State Regulation of Public 
Utilities.” He gave some interesting figures 
showing that the trend of the utilities is to 
settle their own difficulties with the public 
rather than have the matters adjusted 
through formal hearings before the com- 
mission. This was shown by the very 
marked decrease in the number of formal 
hearings. 

Mr. Turner stated that wherever possible 
it is much better to settle any controversies 
without formal hearings. He said that 
quite a number of small companies are op- 
erating at a loss but did not know it and 
are entitled to increases. The state com- 
mission, however, cannot act in such cases 
unless the matter is formally brought be- 
fore them. His talk also outlined briefly 
the history of utility regulation in Wash- 
ington. 

H. M. Durston, general commercial agent 
for the northern area of the Pacific Tele- 
phone & Telegraph Co., Seattle, gave a 
very interesting paper on recent achieve- 
ments in the telephone industry. His talk 
included non-technical descriptions of tele- 
photography, television, transatlantic te- 
lephony, and the outstanding achievements 
recently accomplished by the Bell Tele- 
phone Laboratories. 

L. A. Jones, secretary of the Farmers 
Mutual Telephone Co., Lynden, chose as 
the subject for his talk “Collections.” He 
outlined some of the practices of his com- 
pany with respect to collections and sug- 
gested solttions for various problems. 

E. R. Hannibal, superintendent of the 
Interstate Utilities Co., Spokane, spoke on 
‘Plant Values and Adequate Rates.” He 
utlined the steps necessary to arrive at a 
rue value of telephone property and 


method of presenting these facts to the 
He also stressed the fact 
hat if an agreement can be made between 
he subscribers and the telephone company 
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for an increase in rates without the ne- 
cessity of bringing it before the commis- 
sion, except in a matter of a request of an 
increase, much better results are obtained. 

He described actual examples of such pro- 
cedure successfully handled by the Inter- 
state Utilities Co. He brought out the point 
also that, if necessary, a small company 
should go the limit to secure just increases, 
as the process of going out of business be- 
cause of inadequate income is only a little 
slower than that of going out of business 
because of lack of subscribers. He stated 
that the actual value of telephone service 
to the subscribers is infinitely greater than 
the rates charged and that small companies 
should get over the fear of fighting for 
their rights. 

Robert C. Hummel, equipment engineer 
of the Puget Sound Telephone Co., Everett, 
chose for his subject “The Small Ex- 
change.” In his talk he outlined the various 
problems, financial and operating, confront- 
ing the small exchange and suggested va- 
rious solutions to meet these problems. 

W. E. Ahrens, division plant engineer of 
the Pacific Telephone & Telegraph Co., 
Seattle, presented an interesting paper on 
“Toll Line Construction.” He outlined the 
various features entering into the calcula- 
tions for determining the sizes of poles 
and the kind of wire to be used. He 
brought out a large number of points 
which the Bell company has learned by 
long years of experience in the construc- 
tion of their outside plant. 

The balance of the day was given over 
to a discussion of various matters of in- 
terest to Independent telephone operators. 

John King of Puyallup, one of the found- 
ers of the Washington association, gave a 
few of the interesting experiences he has 
had in his 40 years of telephone work. 

Poles on Highways. 

R. R. Harshman of Fall City brought 
up the subject of franchises on state high- 
ways. He outlined the impossibility of 
setting a pole one foot from the property 
line on state highways without encroach- 
ing upon adjacent property owners and 
questioned the necessity of forcing tele- 
phone companies to build in such a location. 
This matter brought up considerable dis- 
cussion among the various members, with 
the result that a committee was appointed 
to: consult with the state highway commit- 
tee at Olympia with reference to the chang- 
ing of this ruling. 

The committee is composed of John King, 
Puyallup; George S. Gaines, North Bend, 
and C. E. Munsell, Wenatchee. 

After discussing various other matters of 
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interest the meeting adjournel until 6 p. m. 
when the delegates all assembled in the 
Cousins Hotel for the annual banquet. C. 
W. Watson of Puyallup acted as toast- 
master and during the dinner called on va- 
rious members of the association for short 
toasts. Following the dinner a program of 
entertainment was provided by local talent 
at North Bend, after which the delegates 
enjoyed a theater party put on for the con- 
vention by the manager of the theater in 
North Bend. 

The first order of business on Saturday 
morning, June 23, was the appointment of a 
nominating committee, consisting of George 
S. Gaines, C. W. Watson, L. N. 
L. A. Jones and C. H. Palmer, Jr. 


Reports of committees were then called 
for and Mr. Hannibal gave a report on 
the questionnaire sent to members for the 
determination of percentage of revenue nec- 
essary for making line extensions. After 
some discussion, the report of the commit- 
tee was accepted and adopted. The per- 
centages outlined in this report are as fol- 
lows: 
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J. W. Baker, treasurer, made a financial 
report of the association, which was ac- 
cepted. 

Eugene Smith of Chewelah gave a 
splendid talk on “Ways and Means of 
juilding a Stronger Independent Associa- 
tion.” 

The report of the nominating committee 
placed these names in nomination as officers 
and directors of the organization: Presi- 
dent, John N. Faust, Ellensburg; 
president W. N. Anderson, Wenatchee; 
secretary-treasurer, J. W. Baker, Spokane; 
directors, E. R. Hannibal, Spokane; S. T. 
Jackman, Lynden; David Burr, Kirkland; 
R. C. Brennesholtz, Waterville, and George 
S. Gaines, North Bend. 


vice- 


The invitation of Mr. Hummell of Ev- 
erett to the convention to meet in Everett 
in 1929, was unanimously accepted. The 
dates were fixed as Friday and Saturday, 
June 14 and 15. 

The matter of the constitutional amend- 
ment with taxation 


reference to was 
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brought to the attention of the convention 
by D. S. Wilkinson of White Bluffs. He 
read the present and proposed laws and 
suggested that members of the association 
take an active part in the coming campaign 
with reference to this measure. No for- 
mal action was taken in the matter. Upon 
suggestion made by one of the members, 
the secretary was instructed to write to the 
industrial department of Washington to 
get definite rulings on the state insurance 
law whenever members of the association 
request such action. 

A motion was made and carried that Mr. 
and Mrs. G. S. Gaines of North Bend be 
given a hearty vote of thanks for the ex- 
cellent manner in which they handled the 
convention and that the secretary be in- 
structed to write the mayor and newspaper 
at North Bend, expressing the appreciation 
of the association for the cordial respects 
accorded delegates at North Bend. 


British Columbia Company Takes 
Over Government Lines. 

The British Columbia Telephone Co., 
Vancouver, British Columbia, Can., on 
July 1, took over a group of telephone lines, 
stations and small exchanges in the south 
central portion of British Columbia. These 
lines were built by the Dominion govern- 
ment telegraph department to establish 
communications into newly-opened up min- 
ing and agricultural areas and operated as 
tributary to the government-owned tele- 
graph system. 

The property purchased from the Do- 
minion government consists of 1,006 pole 
miles of government line at a price of 
$50,000. The principal section included is 
from Kanloops back to Kanloops by way 
of Merritt, Princeton and _ Burlington. 
Other localities affected are Kelowna, Pen- 
ticton and Enderby. The superintendent of 
telegraphs figured out an annual saving to 
the government of $30,000 through the sale 
of these lines. In other words, avoidance 
of a loss of $30,000. The British Columbia 
Telephone Co. has lines into the territory 
at different places and planned to do more 
of it, so the government concluded it would 
be desirable to sell the lines at the price 
offered. 

The pole lines of the properties purchased 
carry one or more circuits, together with 
connecting telephone stations, and in a 
number of instances, small exchanges. 
Some 25 or 30 important points in south 
central British Columbia are in connection 
with these lines. Some of them have no 
cutside connections, while at some points 
the government lines are connected to the 
local switchboards of the Okanagan Tele- 
phone Co., a small Independent property 
operating several towns in that section. 

The Okanagan Telephone Co., it is 
stated, had never offered to buy any por- 
tion of the government system in southern 
British Columbia, but 


some years ago 


sought a lease of the government circuit 
between Penticton and Vernon, leaving the 
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government to continue with the remainder. 
The latter naturally did not feel like leas- 
ing the revenue paying portion of its sys- 
tem and accordingly took the stand that it 
would sell all or none. 

The British Columbia company will im- 
mediately begin to consolidate the opera- 
tion of these lines, and establish connec- 
tions with its present toll line system, 
which is now being extended into this area. 
The newspapers in the territory, which will 
now be operated by the British Columbia 
company, were unanimously favorable to 
the sale. 

At the annual meeting of the stockhold- 
ers of the British Columbia Telephone Co., 
held in Vancouver late last month, the 
board of directors was increased from 
seven to nine, the following being elected 
directors: 

George H. Halse, chairman; Gordon 
Farrell; H. L. Harris, Chicago; J. G. 
Crane, Kansas City; E. C. Blomeyer, Kan- 
sas City; L. G. McPhillips, G. H. Barnard, 
A. E. Tregent and J. W. Perry. 

The executive committee was elected as 
follows: Gordon Farrell, chairman; H. L. 
Harris, J. G. Crane and James Hamilton 
(secretary). 

The finance committee consists of J. W. 
Perry, chairman; Gordon Farrell and H. 
L. Harris. 

The officers are: George H. Halse, chair- 
man of the board; Gordon Farrell, presi- 
dent; James Hamilton, vice-president and 
general manager; Gordon Farrell, treas- 
urer; L. G: McPhillips, secretary; and C. 
C. Simpson, assistant secretary and assist- 
ant treasurer. 

Mr. Halse, chairman of the board, was 
one of the original founders of the com- 
pany and President Farrell is a son of 
another pioneer organizer of the company. 


Profitable District Meetings Held 
in South Dakota. 

Successful district meetings of the South 
Dakota Telephone Association were held 
last month, according to a report made 
by Secretary-Treasurer Thos. Phalen of 
Aberdeen, S. D. Expressions from the 
representatives of the farm lines companies 
at every meeting were secured, which all 
recommended that the association continue 
the meetings every year and assured their 
hearty cooperation. 

These meetings were held as follows: 
Madison, June 19; Parker, June 20; Kim- 
ball, June 21; Highmore, June 22; Huron, 
June 26; Clark, June 27. 

Joint meetings were held in the fore- 
noon, and in the afternoon the women met 
separately and discussed the topics covered 
in the treatise of “Local Operating Prac- 
tice” as covered in the pamphlet issued by 
the United States Independent Telephone 
Association. 

The discussions at the meetings covered 
the topics of telephone service, construc- 
tion, maintenance, depreciation, operating 
costs and rates. 
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In these discussions the chairman was as- 
sisted by W. J. Brazell, general manager 
of the Dakota Central Telephone Co.; H. 
A. Hanson, statistician, South Dakota Rail- 
road Commission; F. H. McGinnis, com- 
mercial superintendent, Dakota Central 
Telephone Co.; A. C. Fredrickson, traffic 
superintendent, Dakota Central Telephone 
Co.; Miss Mamie Schmeiter, traffic in- 
structor, Dakota Central Telephone Co.; 
Miss Marie Hoffman, district traffic in- 
structor, Northwestern Bell Telephone Co.; 
M. M. Loomis, district traffic superintend- 
ent, Northwestern Bell Telephone Co.; F. 
k. Irons, district manager, Central West 
Public Service Co.; J. Houghteling of the 
Kellogg Switchboard & Supply Co.; S. G. 
Harris of the Page & Hill Co.; E. G. 
Connley of the Northwestern Bell Tele- 
phone Co., assisted at Kimball. 

E. J. Calendine of the Dakota Central 
Telephone Co., assisted at Huron, and J. O. 
Johnson of the Dakota Central Telephone 
Co., assisted at Clark. E. E. Shields of the 
Cook Electric Co. assisted at the Clark and 
Huron meetings. 

There were 14 companies represented at 
Madison, 11 at Parker, 17 at Kimball, 7 
at Highmore, 18 at Huron and 12 at Clark. 


Prosperous Telephone Conditions 
Predicted as Result of Crops. 
Prosperous conditions for the telephone 

industry in Nebraska are predicted by rep- 
resentatives of the larger companies as the 
result of another year—two in succession— 
of unusually large crops of all farm prod- 
ucts. The winter wheat crop, now ready 
to cut, will run close to 55 million bushels, 
while the spring wheat yield will be around 
four million bushels. 

Due to a shortage of fall rains and an 
unusually light snowfall, the crop entered 
the spring growing season with a shortage 
of moisture, but since then the deficiency 
has been more than made up by copious 
rains covering all parts of the state. Some 
of these came too late to help the wheat 
planted in southwestern Nebraska, and a 
large acreage was abandoned. Oats and 
corn were planted in its place. 

In the panhandle section, adjoining the 
Colorado and Wyoming borders, the wheat 
crop is exceptionally heavy. There most 
of the land is used for wheat, and fields 
run from 200 acres to 1,000 acres. Har- 
vesting is practically all done by combines, 
which reap and thresh at one operation. 
The railroads have sufficient cars in re- 
serve to handle the state’s crop without 
any possibility of car shortages and delays. 

The improved condition of the farmer 
financially is shown by the increase in state 
bank deposits and the halting of the epi- 
demic of bank failures due to inability of 
farmer borrowers to pay off loans. Many 
of these have been liquidated in the last 
six months, and a general cleanup will fol- 
low the marketing of this year’s agri- 
cultural wealth, which will exceed half a 
billion dollars. 
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as 1369 telephone subscribers serviced by 800 lines of Strowger 
ent. In spite of the fact that operators are retained for toll, 
hand similar services, every one of those 1369 telephone users 
hone company. 
yn to automatic operation had said, ‘‘As long as you have to retain & 
er purposes, you might¥as well handle your local traffic that 
atic operation for a town the size of Moscow will not pay profits.” 
in. 
oStrowger Automatic operation the pessimists have had to change 
een formerly disinterested telephone users become enthusiasts for 
hey have seen the telephone business in Moscow given an impetus 
ienced. They have witnessed the enthusiastic approval of a new 
vice, the numerous advantages of which telephone users must 
ler to appreciate. They have found the elimination of local oper- 
any advantages of automatic operation, and that many other 
can favorably influence the profit statement of an operating 
is, the record of Strowger. Automatic in Moscow could best be 
the statement, ‘Proved profitable by actual trial.”’* 


fomatic Hlectric imc. 


nd General Offices: 1033 W. Van Buren St., Chicago, U.S. A. 


Sales and Service Offices in All Principal Cities 
EXPORT DISTRIBUTORS 


For Australasia -- Automatic Telephones, Ltd. 
Elsewhere -- Automatic Electric Company, Ltd. 


Mes the lial so well, it is equipping its toll positions with them for toll trunk dialing betwzen Moscow , Orofino and other points 


‘ « 
A TOM ATIC RRMMARMRAMMMMNM MMM OMMMM RAM MRAAMRM 
| } 


When writing to Automatic Electric Inc., please mention TELEPHONY 









































The Financial Side of Companies 


Annual Financial Report of Independent Company Operating in Redondo 
Beach, Calif., Shows a Gain Over the Previous Year—Operations and Develop- 
ment of United River Plate Telephone Co., Ltd., Argentina, During Past Year 


Financial Report of Company at 
Redondo Beach, Calif. 

The Redondo Home Telephone Co., op- 
erating in Redondo Beach and vicinity, re- 
ports to the California Railroad Commis- 
sion its 1927 operating revenue at $89,- 
656.55, as compared with $71,414.25 for 
1926. The operating expenses, excluding 
taxes for 1927, are reported at $55,064.67, 
and at $46,643.51 for 1926, leaving net op- 
erating revenue of $34,591.88 for 1927, and 
$24,770.74 for 1926. During 1927, taxes 
charged to operation amounted to $6,714.68, 
and for 1926 to $5,878.04. 

Deducting the taxes leaves operating in- 
come of $27,877.20 for 1927, and $18,892.70 
for 1926. Adding to the operating income, 
the non-operating income of the company 
and deducting non-collectible revenue and 
rents, results in a gross corporate income 
(which represents the amount available for 
interest, amortization of debt discount, 
other fixed charges, non-operating expenses, 
dividends and surplus), of $25,919.80 for 
1927, and $23,860.71 for 1926. 


Development of United River 
Plate Company in Argentine. 

At the recent annual meeting of the 
United River Plate Telephone Co., Ltd., 
held in London, England, the chairman, 
Percy Cross, discussed the operations of 
the company during the past year. 

“During 1927,” he said, “we built about 
33,000 new stations, showing after deduc- 
tion of ceased stations, a net increase of 
about 20,000, increasing the total to 177,882, 
and of these 110,616 are in the federal 
capital of Buenos Aires. 

“This does not represent the whole of 
the work carried out in connection with the 
subscribers, as we undertook in addition the 
removal from one address to another of 
about 15,000 lines. Altogether, therefore, 
speaking in terms of lines, we constructed 
about 44,000 lines during the year. 

The automatic system continues to work 
most successfully, and is giving great satis- 
faction to the public, the majority of whom 
now recognize the importance of dialing 
correctly. 

In the various provinces to which our 
system extends we have during the past 
year opened many new exchanges, the total 
now being 411, as compared with 362 at 
the end of 1926. All these are joined to- 
gether by trunk lines to towns nearby, and 
also, in most instances, to the city of 
Aires; the lines to the latter, 
where the distance makes this necessary, 
being equipped with thermionic valve re- 
peaters. Our long distance service, I think 


Buenos 


I can safely say, compares very favorably 
as regards clearness of transmission with 
that of any other country; but we are still 
short of sufficient circuits in some direc- 
tions to give the rapid service we have in 
view, although appreciable progress is con- 
stantly going on. 

Our aim is to provide ‘no delay’ service. 
The expression ‘no delay’ means a trunk 
service of such rapidity as is warranted by 
the importance of the particular town.” 

During the year there have been rumors 
of the acquisition of the company by Amer- 
ican or other interests. In regard to a 
question concerning it, Mr. Cross said: 

“No proposal regarding the acquisition 
of the company by any other interests has 
reached this board or any member of it. 
Various rumors continue to fly about in 
various parts of the world, but, as far as 
we can judge—and in this respect we are 
no better placed than you are—they are 
only rumors. 

“It is, however, a fact that Colonel 
Behn’s company, which is one of the Amer- 
ican companies, the International Telephone 
& Telegraph Co., has acquired control of 
the Cooperativa Telephone Co., a small 
local concern in Buenos Aires, comprising 
about 5,000 subscribers with almost entirely 
earth circuits. We do business from time 
tu time with the representatives in London 
of Colonel Behn’s organization, and they 
have assured us that this acquisition is 
solely to provide a terminal in Argentina 
for their system of long-distance interna- 
tional lines which they design to connect 
to Argentina, and is in no sense whatever 
intended as competition with us. 

“T pass this on to you as we received it, 
but I can assure you that no telephone men 
would be likely seriously to embark on a 
competing system in Buenos Aires, where 
the requirements of the public are already 
so well catered for. Telephone men have 
learned from bitter experience, especially 
in the United States of America, how futile 
it is to attempt to compete with a well- 
entrenched up-to-date telephone company. 
Colonel Behn is undoubtedly an experi- 
enced practical telephone expert, and I 
cannot, therefore, believe that effective 
competition is his object. 

“There is nothing more to be said on the 
subject, except that we have no reason 
whatever to fear competition so long as we 
keep abreast of the telephonic requirements 
of the territory we cater for. We are sat- 


isfied that our organization is well able to 
take care of our interests if and when com- 
petition arises and from whatever source 
it comes.” 

In discussing the extension of communi- 
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cation through use of radio, Chairman 
Cross said: 

“With regard to radio-telephonic com- 
munication, the board is not unmindful of 
the remarkable progress that is being made 
in radio-telephonic communication between 
nation and nation, between continent and 
continent, and, I may add, between hemi- 
sphere and hemisphere. 

“It is all very wonderful, and there 
seems to be no reason why this company’s 
extensive system should not participate and 
be joined up with both North America and 
Europe. We are contemplating negoti- 
ations with the British Postoffice, and have 
grounds for stating that our advances will 
not be unwelcome in that direction—and 
also with our friends in the United States 
of America. 

“T am sure our subscribers in the Argen- 
tine will appreciate our endeavors to place 
at their disposal the fruits of modern 
science and research in the field of world 
communications.” 

The capital of the company by unani- 
mous vote was increased from £7,000,000 
to £8,000,000 by the creation of 200,000 
new shares of £5 each. This new stock 
is to be issued on such terms and condi- 
tions and at such times as the board of 
directors may determine. 

The company’s system is growing so 
fast that shortly all the service in Buenos 
Aires will be on the automatic principle. 
Extensions outside, particularly in the di- 
rection of Rosario, are so formidable that 
overhead wires are becoming a physical im- 
possibility and it is essential that under- 
ground trunk cable between the two cities 
shall be laid. 

The conversion to the automatic prin- 
ciple in Buenos Aires, according to Chair- 
man Cross, is likely to run ahead of the 
original time table, because it is uneco- 
nomic to give a service on two different 
pians, even though the change-over may 
mean in many cases the scrapping of plant 
that still has a useful life and the care of 
a temporarily redundant staff till it can 
again be remuneratively employed or has 
been shifted into other occupations. 


Prices in the Metal Markets. 

New York, July 9—Copper—Firm. Elec- 
trolytic spot and future, 1434c. Iron— 
Quiet; No. 2, f.o.b. eastern Pennsylvania, 
$20; No. 2, f.o.b. Buffalo, $16.50@17: No. 
2. f.o.b. Alabama, $15.50@16.80, Tin— 
Steady; spot, $46.37; future, $45.75. Lead 
—Steady, spot, New York, 6.30c; East St. 
Louis, 6.12@6.15c. Zinc—Steady; East St. 


Louis, spot, 6.20@6.25c; future, 6.22@ 
6.27c. Antimony—Spot, 9.50c. 
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Announcing, 


KEARNEY Hi-Tension 4in1 
Expansion Anchors 


O MEET the demand for an anchor which is suitable 

for use in any kind of soil, at any angle, to any 

depth, and in any location, Kearney announces the 
manufacturing and marketing of Hi-Tension 4-in-1 Expan- 
sion Anchors. These anchors can be used as expanding an- 
chors, as plate anchors, as cone anchors, and as metal slug 
anchors. They have no equal as to holding power on equal 
inches of surface. 











EARNEY Hi-Tension 4-in-1 
Expansion Anchors are made 
of certified malleable iron, 






BEN 


HE bottom surface of the 


blades and disc of Kearney 
Hi-Tension 4-in-1 Expan- 
sion Anchors is supported by 
ribs of sufficient thickness and 
generous proportions to give the 








guaranteed against breakage. Stand- 
ard guy anchor rods are used with 
these anchors. These anchors should 
be expanded in the same position 
as a log anchor. 






















































anchor greater strength. 
KEARNEY BUILDS 


Certified Malleable Screw Type 
Anchors, Hi-Tension 4-in-1 Ex- 
pansion Anchors, Solderless Service 
Connectors, “Double Duty” Fuse 
and Disconnect Cutouts, Converti- 
ble Fuse Switches, Disconnecting 
Switches, Choke Coils and Choke- 
Fuse Combinations, “Handy” Fuse 
Pullers, “Bullet Type” Expulsion 
Plug Cutouts, Guy Wire Clips, 
Sleeve Twisters With Interchange- 
able Dies, “Hot Tap” Clamps, 
“No-serve” Yokes, “Economy” 
Cable Clamps, Accessible Cable 


EARNEY Hi-Tension 4-in-1 Ex- Joints for Underground Work. 


pansion Anchors are the only 

expansion type anchors that ex- 
pand at an angle giving compression 
of earth. This gives these anchors a 
greater holding power than any expan- 
sion, plate, cone, or log anchor of equal 
inches of surface. 


No. 7104 


RECOMMENDED HOLDING POWER 


Size Sand Clay Hard Bulletin No. 301 covering Kearney Hi-Tension 
Anchor Pan 


6” | 4,000 Ibs.| 8,000 Ibs.|12,000 Ibs. 4-in-1 Expansion Anchor will be sent on request. 


7”’ | 6,000 Ibs.| 12,000 Ibs.|16,000 Ibs. 
8’’ |10,000 Ibs.|16.000 Ibs.|20,000 Ibs. 
10”’ {16,000 Ibs.|24.000 Ibs.|32,000 Ibs. 


KEARNEY 


OVERHEAD AND UNDERGROUND UTILITY EQUIPMENT 


JAMES R. KEARNEY CORPORATION 
4228 CLayTon AVENUE ST. LOUIS, MO. 









When writing to James R. Kearney Corp., please mention TELEPHONY. 








What the Commissions Are Doing 


Up-to-the-Minute News Regarding the Activities of State and Interstate Com- 
missions, Courts and City Councils in Matters Concerning Telephone Com- 
panies--Summary of Commission Orders and Schedule of Telephone Hearings 


Injunction Suit Before Federal 
Court at Little Rock, Ark. 

Federal Judge J. E. Martineau of Little 
Rock, Ark., after a hearing that continued 
for two days, on July 3 took under advise- 
ment the case of the Oklahoma-Arkansas 
Telephone Co., against the Southwestern 
sell Telephone Co., involving an injunction 
tc require the Bell company to continue 
an inter-company contract with the Okla- 
homa-Arkansas company. Four Oklahoma 
towns near Fort Smith are served by the 
Oklahoma-Arkansas company. 

Toll calls between subscribers of the two 
ccmpanies were discontinued several months 
ago by the Bell company when, according 
to defense allegations, the Oklahoma-Ar- 
kansas company failed to make proper set- 
tlement for toll charges. Testimony of 
witnesses was completed on July 2, and 
arguments were heard the next day by 
Judge Martineau. Judge Frank A. You- 
mans of the western division disqualified 
himself because his son, John P. Youmans, 
is manager of the plaintiff company. 

Each company has been given 30 days’ 
time in which to file briefs. 


Interstate Commission Denies Ap- 
proval of Illinois Consolidation. 
The application by the Illinois Commer- 

cial Telephone Co. for approval of acquisi- 

tion by it of the properties of the Illinois 

Southern Telephone Co., of Murphysboro, 

lli.; the Commercial Telephone Co., of 

Lawrenceville, Ill.; the Boone County 

Rural Telephone Co., of Garden Prairie, 

Ill., and the Belvidere Telephone Co., Bel- 

videre, Ill, was denied on June 26 by the 

Interstate Commerce Commission as_ the 

proposed acquisition was not found to be 

of advantage to the persons to whom serv- 
ice is to be rendered and in the public 
interest. | 

The companies mentioned on April 11, 

1928, filed a joint application with the 

Interstate Commerce Commission under 

section 407 of the transportation act, as 

amended, for a certificate that the acquisi- 
tion by the Illinois Commercial company 
of the properties of the other applicants 
will be of advantage to the persons to 
whom service is to be rendered and in the 
public interest. The Illinois Commerce 

Commission had entered an order author- 

izing the proposed acquisition. A hearing 

was held by the Interstate commission and 
no objection to the granting of the appli- 
cation was presented. 

In its report of the case, the Interstate 
commission says that the Illinois Commer- 


cial is not an operating company. It has 


been organized for the purpose of acquir- 
ing and consolidating into a single owner- 
ship all of the properties of the other 
applicants, which will thereafter be oper- 
ated by it. 

The Illinois Southern company operates 
in 14 counties in southern Illinois, lying 
generally between the Mississippi and Ohio 
rivers. It owns 42 exchanges, which serve 
a total of 16,574 company subscriber sta- 
tions and 2,527 service stations, and ap- 
proximately 600 pole miles of toll lines. 
An estimate made by a consulting engineer 
finds the reproduction cost new of the 
properties, as of January 1, 1928, to be 
$2,596,814. This estimate includes $220,201 
for going value, and $90,000 for working 
capital, materials, and supplies. The points 
at which exchanges are maintained had a 
combined population of 125,849 in 1920. 

The Commercial company owns and 
operates a telephone system in seven coun- 
ties in southeastern Illinois, the territory 
served by it lying to the northeast of and 
immediately contiguous to, that in which 
the Illinois Southern operates. Its proper- 
ties consist of 16 exchanges, which serve 
a total of 7,397 company-owned and 1,842 
service stations, and 340 pole miles of toll 
lines. 


An appraisal made by a consulting engi- 
neer found the reproduction cost new of 
the properties to be $1,707,280, as of Janu- 
ary 1, 1928. This amount included $185,- 
585 for overheads, $142,128 for going value, 
and $48,717 for working capital, materials 
and supplies. The points at which ex- 
changes are maintained had an aggregate 
population of 37,954 in 1920. 


The Belvidere company owns and oper- 
ates an exchange at Belvidere, Boone 
county, Illinois, which served 1,920 sub- 
scriber stations as of October 1, 1927. It 
also owns approximately seven pole miles 
of toll lines, extending easterly to Garden 
Prairie. An appraisal of the properties, 
made by a consulting engineer, found the 
reproduction cost, as of January 1, 1928, to 
be $251,705. This amount included $28,338 
for overheads, $21,726 for going value, and 
$8,800 for working capital. Boone county 
borders on the Illinois-Wisconsin state line. 

The Boone County company is a sub- 
sidiary of the Belvidere company. It sup- 
plies exchange and rural telephone service 
at Garden Prairie, a village with a popula- 
tion of 204 in 1920. It also furnishes rural 
service throughout about one-half of Boone 
county. On October 1, 1927, it served 431 
subscriber stations. The engineer’s ap- 


praisal of the reproduction cost new. of the 
properties, as of January 1, 1928, is $129,- 
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635. This includes $13,845 for overheads, 
$10,615 for going value, and $4,300 for 
working capital. 

No detailed estimate was submitted of 
the reproduction cost new, less depreciation, 
of the various properties. From a recent 
examination, the appraisal engineer finds 
that they have an average physical condi- 
tion of about 90 per cent, and this figure 
was adopted by the Illinois commission. 

A general summary of the estimated cost 
of reproduction new of the various proper- 
ties is as follows: 

Physical properties, $4,138,947 (which in- 
cludes 15 per cent for overheads); going 
value, $394,670; working capital, $151,817; 
total, $4,685,434. The estimated reproduc- 
tion cost, less the items of overheads, going 
value and working capital is $3,518,104.95. 
Applying a percentage condition of 90 
would indicate a value of $3,166,294.45 for 
the physical properties as of January 1, 
1928. 

The total capitalization of the four ven- 
cor companies consists of $1,127,275 capital 
stock and $1,504,369.76 long term debt. Of 
the latter amount $1,462,800 is funded and 
$41,569.76 represents advances from sys- 
tem corporations. The total investment in 
fixed capital, including construction work 
in progress, is shown at $3,943,820.94 on 
the consolidated balance sheet of December 
31, 1927. The combined opearting revenues 
and operating expenses for 1927 were 
$934,462.28 and $650,984.17, respectively. 


Under authority granted by the Illinois 
commission the Illinois Commercial com- 
pany proposes to issue $2,250,000 principal 
amount of first mortgage 5 per cent bonds, 
10,000 shares of 6 per cent cumulative pre- 
ferred stock, and 40,000 shares of common 
stock, both issues of stock to be without 
par value. The bonds are to be sold at 
not less than 92 per cent of their face 


‘value, and the preferred stock at not less 


than $90 per share. Under the statutes of 
Illinois, no-par stock may be issued at not 
less than $5 or more than $100 a share. 


In its report the Illinois commission 
stated that it was not prepared to accept, 
without further examination, the total 
value set forth in the appraisals, but that 
in its opinion the properties proposed to be 
acquired have a sound value at least equal 
to the proposed bond and preferred stock 
issues, plus the amount of $200,000, the 
value of 40,000 shares of no-par stock at 
$5 per share. 


The bonds and preferred stock are to be 
sold and the proceeds applied to the pay- 
ment of the purchase price. The proper- 
ties are to be acquired for $2,670,000 in 
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ESK - HI Cabinet, illus- 
trated at the left, is rep- 
resentative of a complete 
line of Lyon Steel Cabinets 
and Tables used extensively WIRE BOX 
. No. 900 
by the telephone industry. 





Steel Lockers—in exchanges, warehouses 
and offices Lyon Steel Lockers provide a 
convenience for telephone employees. 


rea a 


Wire Box No. 900 is one of the many 
items of steel storage equipment for the 
telephone industry, described 
in a special bulletin 314-B. 
Illustrated and described in 
314-Bare Racks for wire chiefs, 
Head Set and Fuse Cabinets, 
Cord Racks and other items. 





DESK-HI 





Steel Shelving . Lockers 
Cabinets . Counters . Steelart 
Folding Tables and Chairs. 
General Steel Storage Equip- 


A copy of Bulletin 314-B 
will be sent free on request. 





ment and Steel Furniture. i u 
The Lyon name and trade 
mark attest the strength, SINGLE TIER LOCKER 


finish, usefulness and dura- 
bility of Lyon Steel Products 


LYON METAL PRODUCTS, INCORPORATED 


























AURORA ILLINOIS 
: Successor to 
DURAND STEEL LOCKER CO, LYON METALLIC MFG. CO. 
Chicago Heights, Ill. Aurora, Ill. 


STEEL STORAGE 
EQUIPMENT 


When writing te Lyon Metal Products, Inc., please mention THLEPHONY. 
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cash, free and clear of all encumbrances, 
as of January 1, 1928, but subject to cur- 
rent liabilities of that date, which are car- 
ried on the consolidated balance sheet at 
$300,110.98. The working assets and ac- 
crued income, as of the same date, totaled 
$206,523.50. 

“Upon the acquisition of the properties, 
the four vendor companies will be dis- 
solved,” the Interstate commission says. 
“The assets, including the cash received 
from the sale of the properties, together 
with the non-par common stock of the IIli- 
nois, will be distributed to the stockholders 
of the four companies, who are identical 
as to each company. The proposed trans- 
action will therefore not effect any change 
in the beneficial ownership. No written 
contract for the transfer of the properties 
has been made. 

“The testimony is that the advantage to 
the public will be in the improvement of 
service, and the simplification of super- 
vision and organization matters; that all 
the properties will be operated from a cen- 
tral headquarters; and that the bringing of 
the properties together in one ownership 
should simplify financing, accounting, the 
filing of various reports, and will make it 
possible to obtain money for additions and 
betterments on a more economical basis. 

There will be no change in the physical 
properties. No duplication of properties is 
involved, and none of the properties will 
be retired from service. There is no con- 
nection between the properties of the Bel- 
videre and the Boone county, on the one 
hand and those of the Illinois Southern and 
the Commercial, except that formed by the 
Pell toll lines. 

No evidence was offered to show that the 
subscribers of the four companies would 
receive any other or different service from 
that now furnished, nor to show what ad- 
vantage they would receive from the pro- 
posed consolidation, except as may be im- 
plied from general statements concerning 
the ability of the consolidated company to 
effect certain economies in overhead ex- 
penses and to secure additional money at 
less cost. 

The plan of financing proposed would 
increase largely the securities outstanding 
in the hands of the public without the 
addition of any property, so far as shown.” 


Court Declares Commission’s Rule 
on Experts’ Fees Void. 
Members of the Indiana Public Service 
Commission have been advised that the 
Allen circuit court in Fort Wayne, Ind., 
has declared unreasonable and null and 
void the commission’s resolution of March 
23. This resolution attempted to estab- 
lish the principle in utility rate making 
that all legal, accounting and engineer- 
ing costs, except those charged by 
commission engineers and accountants, 
would have to be paid by utilities out of 
net income instead of being charged as op- 

erating expense. 


TELEPHONY 


The commission adopted the rule, which 
in effect would make utilities pay such ex- 
penses out of their own pockets instead 
of making them charges on which rates 
could be collected, soon after it had been 
agitated by a report of large fees paid by 
the Steuben County Telephone Co. to at- 
torneys, engineers and accountants in prep- 
aration of a rate case. 

The court decision was made in appeal 
case prosecuted by attorneys for the Indi- 
ana Service Corp. and the Home Telephone 
& Telegraph Co. both of Fort Wayne. 

The ruling of the court will make the 
commission’s order of no effect as regards 
the two companies which appealed, unless 
an appeal from the ruling is carried to the 
appellate court by the commission and won. 
Companies not appealing to the circuit 
court which has jurisdiction over the place 
in which they are located are still governed 
by the commission’s ruling, Judge Wood 
said. 

The two Fort Wayne companies won 
their appeal in the local court without any 
contest, due to the fact that no representa- 
tive of the public service commission ap- 
peared to defend it. The ruling was vir- 
tually a judgment by default. 

Judge Wood held that unless all the 
utility companies in the state were parties 
to some action before the board involving 
a question being litigated, the public service 


. commission could not make a blanket order 


binding them. 

“The commission’s order no doubt was 
justified as to this one company,” Judge 
Wood said. “But it was unreasonable to 
make a sweeping ruling binding all utilities 
in the state because this one particular firm 
had spent an excessive sum to have its 
property appraised.” 


Telephone Company Held Liable 
in Cutting Power Pole Guy. 

Where the Southwestern Bell Telephone 
Co. in removing a pole, cut down a guy 
wire which it had allowed an electric com- 
pany to maintain thereon, and the guy 
wire later came in contact with electric 
company’s service wire, resulting in a shock 
to a pedestrian who placed his hand against 
a hook on electric company’s pole, a di- 
rected verdict for the telephone company, 
which was impleaded by the electric com- 
pany in an action against the latter, was 
held an error by the Texas Supreme Court 
on May 23 in the case of the East Texas 
Public Service Co. v. Johnson et al. 

The court held that where the telephone 
company had allowed the guy wire to re- 
main on its pole without objection for more 
than 15 years, it consented, by such long 
acquiescence to the placing of such wire; 
and therefore it did not have the right to 
cut it and thus allow it to fall down and 
become entangled with the highly-charged 
electric wires of the service company with- 
out notice. In so doing it was guilty of 


an act of active wrong doing and negligence 
as between it and the service company. 
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The plaintiff sought no recovery against 
the telephone company but sued the serv- 
ice company alone. Thereafter the service 
company made the telephone company a 
party and sought recovery against it for 
any amount the plaintiff might recover on 
the allegation that the negligence of the 
telephone company was an active, proxi- 
mate cause of the injury, while the negli- 
gence, if any, of the service company was 
merely passive. 

At the conclusion of the evidence the 
trial court instructed a verdict in favor of 
the telephone company. The jury found 
in favor of the plaintiff as against the 
service company. The judgment for the 
plaintiff was affirmed by the state supreme 
court, but the judgment for the telephone 
company was reversed and the case re- 


_manded for new trial. 


Indiana Commission Authorizes 
Two Rate Increases. 

An increase in telephone rates for the 
Greentown Telephone Co., of Greentown, 
Ind., based on a valuation of $40,000 set 
by the Indiana Public Service Commission, 
was granted July 6 by the commission. 
The commission also granted an increase 
in rates to the Veedersburg Telephone Co. 

New rates for the Greentown company 
include an increase from $1.75 a month to 
$2.50 for single business line, down to $1 
for residential party lines. The new rural 
business line rate is $3 and the new rural 
residence rate is $2.50. 

The Veedersburg rates are about 25 cents 
a month higher on all classes of service. 


Two Indiana Companies Given 
Authority to Increase Rates. 

New schedules providing for rate in- 
creases for the Citizens Telephone Co. at 
Brazil, Clay City and Center Point, Ind., 
and for the Commonwealth Telephone 
Corp. at Cicero and Westfield, Ind., were 
approved July 2 by the Indiana Public 
Service Commission. 

The order affecting the Citizens company 
provides for an increase of $5,226 in the 
company’s annual income, $4,632 of which 
will come through the Brazil exchange. 
The new Brazil rates will include a $4.25 
monthly charge for private business tele- 
phones, $3.75 for party lines, $2 a month 
for two-party residence lines, $1.75 for 
four-party lines and $2.75 for rural busi- 
ness service. The order will permit setting 
aside 4 per cent for depreciation. 

The new rates for the Commonwealth 
company will give the company a 7 per 
cent return on its investment. 


Nebraska Commission Asks Re- 
hearing of Jurisdiction Case. 
Application for a rehearing of the case 

in which the state supreme court held 

that the Farmers Mutual Telephone Co. 
of Cotesfield, Neb., is not under the su- 
pervision or control of the state railway 
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Matthews Scrulix Anchors are best 
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for most anchoring needs, but— 


Ht Dou Preter 
An Expanding Anchor— 


Here’s A Better One 


ln tests and in use, engineers and 
linemen are finding Matthews 
Xpandix Anchors superior to any 
anchor of this type on the market. 


They are the fastest expanding an- 
chor, due to design. The expand- 
ing arms push on the expandin 
blades from the inside out an 
not from the outside out. The 
blades have a sharp edge all the 
way around. There are no pro- 
jections on the blades to cause 
resistance. Rods can always be re- 
covered when desirable to aband- 
on the anchor. Made of certified 
malleable iron. 


In a recent test in sandy ground 
three Number Eights held an aver- 
age of over 16,000 lbs., breaking 





MATTHEWS 
PANDIX 
ANCHORS 
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rod in each case. Average creepage 
at 10,000 Ibs., 0.44 inch. In the 
same sandy ground three Number 
Twentys held an average of over 
27,000 lbs. before coming out and 
50,000 lbs. strain was required 
to pull out the Number Twenty 
installed six feet in yellow clay. 


Note trial offer below. The Num- 
ber 6 is recommended for use with 
6,000 lb. guy strand, Number 
8 for use with 10,000 Ib. guy 
strand and Number 20 for use 
with 16,000 lb. guy strand. 


W. N. MATTHEWS CORPORATION 


Engineers and Manufacturers 
3720 Forest Park Blvd., St. Louis, Mo., U. S. A. 


Your nearest Electrical Distributer will 
serve you on Matthews Specialties 
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No. 20 closed 





exis 


No. 20 expanded 


Note action of the expand- 
ing arms. The push is from 
the inside out which 
assures quicker, easier 
expansion. 


i“ 









No. 6 or 8 
closed 


No. 6 or 8 partially open 





No. 6 or 8 entirely wd 


Trial @ffer 


Twelve or more Matthews Xpandix An- 
chors (all of one size or assorted) will 
be shipped on thirty (30) days trial, 
freight charges prepaid on the initial 
order. Ifthese anchors prove satisfactory, 

‘ou pay our bill; otherwise ship them 

ack freight charges collect and bill will 
be cancelled for those returned. 








When writing to W. N. Matthews Corp., please mention TELE? HONY. 
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commission has been filed by the latter. 
It contends that the testimony shows that 
the company is a common carrier for hire, 
and that the commission may require it to 
obey prescribed rules for the keeping of 
its accounts. 

The commission’s attorney says that it 
is uncontroverted that the company gets 
$200 a year for switching 30 subscribers 
for the Dannevirke Telephone Co. and 
switching ten of the Fish Creek Telephone 
Co., while it also receives a considerable 
sum as commissions on long distance busi- 
ness. He insists that under such circum- 
stances the court must hold that it is a 
common carrier for hire. The fact that 
the company does not operate for profit, 
he urges, is not conclusive of its status 
before the law when its own reports show 
that it performs services for cther than its 
members. 

The commission says that it is not a 
case of any grasping for power on its 
part, but an effort to perform the duties 
imposed upon it by the constitution and 
the laws. To excuse it from keeping its 
accounts as other companies of similar 
character and size are required to do would 
be to create an unjust discrimination for- 
bidden by the law. If the court releases 
it from liability for failure to obey com- 
mission because it is small and that the 
amounts received for hire are merely in- 
cidental, the commission would like to be 
informed at what point they cease to be 
incidental and become substantial. 

If the test is to be operation for profit 
rather than for hire, the commission wants 
to know, as it has six cases now before 
it of this kind. If that is to be the rule, 
it will excuse a number of others of like 
business history, although this would pro- 
duce confusion and be detrimental to the 
service. If no rehearing is given, the com- 
mission would like a written opinion de- 
fining its jurisdiction in such matters. 


Kansas Supreme Court Upholds 
House-Moving Ordinance. 

The Kansas Supreme Court on May 5 
held valid a city ordinance requiring one 
moving a house along streets to give bond 
to pay expenses incurred in cutting or rais- 
ing wires. 

This was an action by house-movers in 
Wichita, Kans., to enjoin the enforcement 
of a city ordinance requiring each house- 
mover to deposit with the city clerk a bond 
in the sum of $500, conditioned that he will 
pay to any person, firm or corporation all 
expenses incurred in the removal, cutting 
or raising of wires, pipes or other equip- 
ment made necessary by reason of moving 
any building along the streets. The judg- 
ment for the defendant was affirmed by the 
court which held that the city had author- 
ity to pass the ordinance and for that rea- 
son it was not invalid. 

The court said in part: “Cities of the 
first have control over the streets 
therein. They are not used primarily for 


class 
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the purpose of moving houses over them. 
That is an extraordinary use of the 
streets. . 

“Moving houses over streets obstructs 
crdinary traffice thereon, and endangers 
property that in any way interferes with 
house-moving. In cities of the first class, 
there are numerous telephone, telegraph, 
and electric wires, strung over, across, and 
along the streets. They are not placed at 
such a distance above the surface of the 
ground as will permit an ordinary two- 
story house to pass under them without in- 
terfering with them. 

To permit such houses to be moved over 
streets, it is necessary to raise or cut those 
wires. That interferes with telephone, tele- 
graph, and electric business during the time 
that the houses are being moved past them. 
This entails expense on the part of the 
person whose duty it is to put the wires in 
such condition that a house can be moved. 
That expense should be paid by the person 
who desires to move the house. 

A city has power to make such regula- 
tions as may be necessary to protect the 
streets and all property thereon against in- 
jury or damage by any person who de- 
sires to move a house. It is for the city 
to say what regulations are necessary to 
secure that result. 

The city could require that a person de- 
string to move a house deposit with the 
owner of wires a sum of money sufficient 
to cover all expenses incident to the re- 
moval of them before the owner could be 
required to do anything to permit the house 
to be removed through them. The city can 
also require that a bond be given providing 
for the payment of that expense. 

This case comes within the principle de- 
clared in Besser v. City of Wichita, 96 
Kan. 820, 153 P. 1194, L. R. A. 1916D, 
246; Decker v. City of Wichita, 109 Kan. 
796, 202 P. 89; and Slocum y. City of 
Wichita, 114 Kan. 260, 217 P. 297. The 
city had authority to pass the ordinance 
that is in question, and for that reason it is 
not invalid.’—Tandy et al. v. City of 
Wichita et al. 266 Pacific 930. 


Commission Orders Enforcement 
of Gross and Net Rates. 

The Nebraska State Railway Commis- 
sion has peremptorily ordered the Bartley 
Mutual Telephone Co. to put into effect the 
standard gross and net rules for approval 
of which the directors asked more than a 
year ago. The commission approved the 
application, but later other directors said 
that the ones who asked for it had no 
authority, and that they did not want the 
rule made effective. Investigation by the 
commission and a hearing disclosed that 
some of the patrons were being penalized 
by having the rule enforced against them, 
while others escaped. It also discovered 
that patrons who paid six months in ad- 
vance were allowed two months and those 
who paid for a year four months. 
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The commission orders these rules to be 
eliminated, and that all who pay quarterly 
or more in adyance must do so during the | 
first month or they will not be able to avail 
themselves of the net rates. The commis- 
sion says that the question of gross and 
net rates is of vital importance to the suc- 
cess of a telephone company, a fact not 
always understood by those who assume to 
direct its activities. 

The amounts are small and widely scat- 
tered, and telephone subscribers are paying 
for telephone service when they make their 
monthly and quarterly payments; and in 
order that the rate may not be made 
greater for the services, rules must be made 
that will make collection of charges auto- 
matic. In other words, so that the com- 
pany is relieved of the expense of making 
these collections. 

“If subscribers are permitted to pay their 
rentals at such times as they see fit and 
at their convenience,” it adds, “in a great 
many instances telephone companies would 
not have money to pay their operating ex- 
penses, and in some instarces the rentals 
would be a loss. 

“The penalty for non-payment should be 
of sufficient magnitude to cause the sub- 
scriber to take due notice and make prompt 
payment in order to avoid the extra pay- 
ment, which under the gross and net rele 
is required. Applicant has no choice in 
the enforcement of this rule. It is part of 
an order of the railway commission entered 
upon the request of the company, and must 
be obeyed. It is not left for the officers to 
decide. That has already been decided, and 
they have but one duty to perform.” 


Ohio Commission Authorizes Sale 
of Lorain County Company. 

The Lorain County Telephone Co., Lo- 
rain, Ohio, has been authorized by the 
state utilities commission to sell all of its 
property to the Lorain Telephone Co. The 
Lorain County Telephone Co. is to receive 
as a preliminary consideration for its prop- 
erty, 3,280 shares of the Lorain company’s 


common capital stock, without par value, 
at a declared value of $5.00 per share, 
$382,000 par value of 6 per cent preferred 
stock, and first mortgage 5 per cent bonds 
in the principal sum of $1,000,000. 

This preliminary consideration shall be- 
come the final consideration in the event of 
the failure of further investigation by the 
commission to develop a greater value for 
the property. 

The Lorain Telephone Co. applied for 
authority to issue in payment for the prop- 
erty of the Lorain County company, 21,000 
shares of common capital stock without 
par value, $480,000 of 6 per cent preferred 
capital stock, and first mortgage 5 per cent 
bonds in the principal amount of $1,000,000 
and to issue and sell at par $120,000, addi- 
tional preferred capital stock, the proceeds 
from the sale of the latter amount of cap- 
ital stock to be used in making proposed 















July 14, 1928. TELEPHONY 


ws 
wn 


NTS PHARMACY 





CRECO 6 
ms 0) BS onl * @ e 
maintain aunijonn 


PoLes loaded heavily must have an ample factor 
of safety—not only when new but as long as NCOV O 
they are to stay in service. A pole that is subject 


to decay begins to lose its strength the day it is 


placed. Never again is its factor of safety as high SU 
as when it was new. 


Amcreco poles are protected against the weak- 
ening effects of decay by full pressure treatment 
with pure creosote oil. No deterioration sets in. 
Therefore, the strength is unimpaired and the fac- 
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additions and improvements to the property. 

The commission found that for purchase 
and sale purposes the value of the property 
of the Lorain County company was not 
less than $1,401,100; that the proposed sale 
and purchase would be advantageous to the 
public and should be approved, and that the 
issue of securities should be authorized, 
for the payment of a preliminary consider- 
ation for the property. 


Suspension Order Rescinded; in- 
creased Rates Approved. 

The suspension order entered in the case 
of the Clinton Telephone Co.’s application 
for increased rates was recently rescinded 
by the Ohio Public Utilities Commission, 
the proposed rates approved and the com- 
pany discharged from liability under the 
bond filed. 

The company had filed a schedule of in- 
creased rates to become effective February 
1, 1927, at its exchanges at Blanchester, 
Clarksville, Martinsville, New Vienna, 
Sabina and Wilmington. Upon protests 
from subscribers, the new schedule was 
suspended for the statutory period. 

The company claimed a value of $769,- 
089. After an investigation by the com- 
mission’s telephone department, the com- 
mission, on April 10, 1928, certified a value 
of the company’s property, as of May 1, 
1927, of $543,032.13. No protest was made 
by the company against this valuation, 
which, by action of law, became the final 
value for the purposes of the inquiry. 

At the hearing the company set up rev- 
enues and expenditures which showed a 
net earning, on the basis of the commis- 
sion’s valuation, of 1.31 per cent per annum. 
The commission found that by arbitrarily 
imposing every practicable economy in op- 
eration, maintenance and administration, the 
net earning might be increased to a sum 
equivalent to 3.55 per cent on the valuation, 
and the proposed schedules, therefore, the 
commission decided, were not unreasonable. 


Northwestern Bell Authorized to 
Buy North Dakota Property. 
The acquisition by the Northwestern Bell 

Telephone Co. of the Lidgerwood, N. D., 

exchange of the Dakota Central Telephone 

Co. of Aberdeen, S. D., 

approved by the 

Commission. 





was 
Interstate 


recently 
Commerce 


The Lidgerwood exchange is located on a 
main toll route of the Bell company, be- 
tween two of the latter company’s ex- 
changes. It is in a_ territory which is 
Sell toll lines, and is 
surrounded by exchanges owned by that 
company. 


served chiefly by the 


The testimony was that it could 
le maintained and operated more econom- 
ically by the Bell company than by the 
Dakota company. 

The rural lines owned by the Dakota 
company, into the Hankinson 
and Wyndmere exchanges of the Bell com- 
pany, can be more conveniently operated 


which run 
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and maintained by the company which owns 
the exchanges than by one which has no 
other property in the immediate vicinity. 
It was stated that the dual responsibility 
for service creates a condition unsatisfac- 
tory to both companies and to their sub- 
scribers. It appears to the commission that 
increased efficiency should: result through 
the operation of the properties in question 
by the Bell company. 


On March 13, 1928, the Dakota company 
contracted to sell to the Bell company its 
exchange at Lidgerwood, including all town 
and rural plant, and also all its rural lines 
connected with and switched through the 
Bell company’s Hankinson or Wyndmere 
exchanges, for $46,800, payable in cash. 
The Lidgerwood exchange serves 216 town 
and 320 rural subscriber stations. Of the 
rural stations, 148 are on lines connected 
with the Bell company’s Hankinson and 
Wyndmere exchanges, and from an operat- 
ing standpoint are practically a part of 
those exchanges. 

An appraisal of the properties to be 
acquired, made by the Bell company’s 
appraisal engineer, found their reproduc- 
tion cost now to be $80,542, and less de- 
preciation, $41,054. 


Summary of Commission Rulings 
and Schedule of Hearings. 
INTERSTATE COMMERCE COMMISSION. 


July 3: Application denied of the Illi- 
nois Commercial Telephone Co. for au- 
thority to acquire four small telephone 


companies in Illinois, on the ground that 
the plan of financing proposed would in- 
crease largely the securities outstanding in 
the hands of the public without the addi- 
tion of any property. 

ALABAMA. 

June 25: Petitions of the South Central 
Telephone Co., Inc., for approval of the 
sale of the Center telephone system by M. 
Brotherton to it, and of the sale of the 
Lincoln telephone system by W. D. Davis 
to it, heard and taken under advisement. 

June 25: Petitions of the South Central 
Telephone Co., Inc., for approval of the 
sale of the Linden telephone system to it 
by M. B. Morton and of the Thomaston 
telephone system to it by M. B. Morton, 
dismissed upon the motion of the petitioner. 

June 25: The Thomaston Telephone 
Co.’s petition for approval of the sale ot 
the Linden telephone system by the 
Thomaston Telephone Co. to M. Brother- 
ton heard and taken under advisement. 

CALIFORNIA, 

July 2: Southern California Telephone 
Co. applied for authority to issue and sell 
to its stockholders at $100 per share, its 
capital stock to the amount of the $38,913,- 
100, and to use the proceeds to pay indebt- 
edness to the Pacific Telephone & Tele- 
graph Co. for money advanced for addi- 
tions and betterments. 

July 2: Home Telephone & Telegraph 
Co. of Pasadena requested permission to 
issue and sell $3,981,000 of capital stock 
for the purpose of paying indebtedness to 
the Pacific Telephone & Telegraph Co. for 
money advanced for additions and better- 
ments. 

July 2: Nevada, California & Oregon 
Telegraph & Telephone Co. authorized to 
use $8,400.42 from the sale of stock here- 
tofore authorized, to reimburse its treas- 
ury in part for additions and betterments. 
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July 6: The Pacitic Telephone & Tele- 
graph Co. granted authority to purchase 
and hold $42,417.50 par value of the out- 
standing common stock of the Corona 
Home Telephone & Telegraph Co., which 
operates in and about the city of Corona, 
Riverside county. 

July 6: O. F. Goodrich, operating the 
Antelope Valley Telephone Co. in Los An- 
geles county, ordered to establish August 
1, 1928, 24-hour service from the exchange 
serving Lancaster and vicinity, and to in- 
crease his present rates 75 cents per month 
for each subscriber. Further hearing in 
this matter set for September 5, 1928, in 
the city of Lancaster before Examiner Sat- 
terwhite. 

ILLINOIS. 

July 11: .Hearing at Chicago before 
Commissioner Trovillion in the matter of 
the proposed advance in rates for service 
of the Pearl City Independent Telephone 
Co. in Pearl City, Lena and McConnell, 
stated in rate schedule Ill. C. C. No. 3 of 
the company. 

July 11: Hearing at Chicago before 
Commissioner W. J. Smith in the matter 
ot the proposed advance in rates for serv- 
ice of the Lancaster & Cedarville Tele- 
phone Co. in Cedarville and Lancaster 
townships, stated in rate schedule Ill. C. C. 
No. 3 of the company. 

INDIANA. 

July 2: Citizens Telephone Co. author- 
ized to increase its rates at Brazil, Clay 
City and Center Point. 

juny 2: Commonwealth Telephone 
Corp. authorized to charge an increased 
rate schedule at Cicero and Westfield. 

July 6: Greentown Telephone Co. given 
authority to increase rates in Greentown. 

July 6: Veedersburg Telephone Co. au- 
thorized to increase rates at Veedersburg. 

KANSAS. 

June 22: Permission to issue $20,000 
worth of common stock and $15,000 in 
bonds asked by the Arkansas Valley Tele- 
phone Co. The proceeds of their sale are 
to be applied to the purchase and im- 
provement of the telephone plants and 
properties at Mulvane and Udall. 

June 23: ‘The Mutual Telephone Co., of 
Okeene, serving that city and maintaining 
rural lines in Blaine, Major and Kingfisher 
counties, asked the approval of the com- 
mission on an increase in rates. 

July 17: Hearing on application of the 
American Telephone Co. for permission to 
change the rates for service at its exchange 


at Goff. 


NEBRASKA. 
July 5: Application filed by Summertield 
Mutual Telephone Co. of Summerfield, 


Kan., asking for validation of a rate of 
$2 for business service and 50 cents for 
extension bells to subscribers within Ne- 
braska. 

July 6: Application filed by Petersburg 
Telephone Co. of Petersburg for authority 
tc publish a toll rate of 10 cents for mes: 
sages between Petersburg and Elgin. 

New York. 

July 3: Order vacated which suspended 
a tariff schedule filed by Our Own Tele- 
phone Co., of Chittenango, proposed as ef- 
fective on May 1 and making increases in 
mileage charges outside the Chittenango 
village limits. The commission allowed 
the schedule to go into effect on July 1. 
The increases affected individual and four- 
party line service outside the village only 
and the schedule was suspended to enable 
the commission to ascertain the number 
of subscribers involved. 

OKLAHOMA. 


June 22: Midland Telephone Co. au- 


thorized to purchase the properties of the 
Covington Telephone Co., of Covington. 
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HE waterproofed,hermetically sealed construction 

of Diamond Hi-Po Telephone Cells assure unin- 
terrupted service no matter what the climatic condi- 
tions may be. With terminals properly insulated, they 
will operate efficiently even when completely sub- 
merged and give their full rated capacity. 
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Install Diamond Hi-Po’s and assure maximum service with min- 
imum operating costs. Write for test samples and quotations. 


DIAMOND ELECTRIC CORPORATION 
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o other 


like this 


First of all— 
VAC-Ms are _ eco- 
nomical. But even 
more important than 
that is their ability 
to give you positive 
protection from 
lightning, static and 
sneak currents. 



















It’s better to be 
safe than sorry. Your 
operators, your serv- 
ice and your equip- 
ment will all be ca- 
pably protected by 
the timely installa- 


tion of VAC-Ms. 


Tomorrow is an- 
other day—but it 
may be too late to 


put in VAC-Ms. 





THE NATIONAL ELECTRIC SPECIALTY CO. 
Toledo, Ohio 














They’re 


at 


French Lick 
Springs 





Balmy breezes from the Cumber- 
land foothills give zest to outdoor 
sports. Take your pick of two of 
the finest 18-hole golf courses in 
America—the tricky Champion- 
ship Course for the experts, the 
inner course for those who take 
their golf more casually. Long, 
uncrowded fairways and greens 
that are “slick as a whistle”—the 





courses you've played in your 
dreams! 
Ride or hike along the numerous 


picturesque wooded trails, get in 
a few sets of tennis, take a plunge 
in the pool, or relax on broad, 
cool verandas. Drink the spark- 
ling, health-giving natural waters 
of Pluto, Bowles, and Prosperine 
Springs. Take the famous rejuv- 
enating mineral baths. Enjoy the 
delicious cuisine, the metropolitan 
comforts and conveniences of 
French Lick Springs Hotel. 


Easy of access from everywhere 
by rail—or motor down over 
smooth highways. Ample garage 
accommodations, 


Wire or write today for reservations 


FRENCH LICK SPRINGS HOTEL CO. 


French Lick, Indiana 
*‘Home of Pluto Water’’ 
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Graham’ Brothers New  Six- 
Cylinder 2-Ton Canopy Truck. 
The exceptionally large space for trans- 

porting construction materials for work- 

makes the new 2'%4-ton Graham 
3rothers truck especially suited to the 
needs of most public utilities companies. 

Among the important features are ample 
power and speed, flexibility, operating ease 
and safety provided by the six-cylinder en- 
ll-inch single-plate clutch, four- 
speed heavy duty truck transmission and 

Lockheed hydraulic internal expanding 

braked operating in 16-inch drums on all 

our wheels. The hand brake operates on 
an 8-inch drum on the propeller shaft. 
The combustion chambers in the cylinder 
head are completely machined in order that 
all six explosions shall be of exactly the 


men 


gine, 


same intensity, a manufacturing practice 
which is unusual in trucks and commercial 
vehicles and which until recently has been 
found only in a few of the larger and 
higher-priced cars. This refinement and 
the liberal size of the crankshaft and gen- 
crous area of the seven bronze-backed bab- 
bitt-lined main bearings insure smoothness 
of operation and freedom from 
vibration. 

The new cab is unusually roomy and 
afiords excellent vision. The seat backs are 
ot sedan construction, and both back and 
seat cushions have been made deeper and 
more comfortable. The corner posts are 
ot steel to provide slenderness and strength, 
and the windshield is of one-piece con- 
struction and equipped with automatic 
wiper. The lighting switch is  con- 
veniently located at the top of the steering 
wheel. The cab throughout furnishes 
ample evidence that the designers realized 
full well the importance of driver comfort. 

The complete line of 
trucks recently announced by Graham 
Brothers includes capacities from %-ton 
to 2'4-ton with bodies suited to almost 
conceivable hauling need. 
Brothers dealers throughout the country 
have samples of the new 6-cylinder trucks 


engine 


new 6-cylinder 


every Dodge 


on display and all capacities are now in 
production in the plants at Detroit, Evans- 
ville, Ind., and Stockton, Calif. 


Invalid Mother Hears’ Son’s 
Graduation Exercises. 
A recent experience of Mrs. R. W. 


discredits the 
heartlessness of 


Thorpe, of Oregon, IIl., 
popular belief of the 
corporations. 

Paralysis had confined Mrs. Thorpe to 
her bed since the birth of her son Billy, 
19 years ago. For many years she had 
hoped to be present at the commencement 
exercises when Billy graduated from the 
Oregon high school. 

Her condition at commencement time was 
such that it was impossible to move her. 
Wishing to see his wife’s hopes realized if 
at all possible, Mr. Thorpe called a friend 
of many years, Leonard Bartoli, sales man- 
ager for the Fuller-Morrison Co., Chicago, 
tv inquire if any way was known whereby 
the commencement could be 
brought to his wife. Mr. Bartoli in turn 
appealed to his friend and neighbor, D. J. 
Gillespie, of the Kellogg Switchboard & 
Supply Co., and was informed that Mrs. 
Thorpe’s wishes could be realized. 

The time, however, was short and the 
special apparatus necessary is not generally 
available. The Kellogg company was glad 
tc supply the microphone, and detail one 
of its sales engineers, L. Lawrence, to take 
care of the installation. Messrs. Jenkins 
and Adair, radio engineers of Chicago, 
courteously loaned the expensive amplifier 
required. The DeKalb-Ogle Telephone Co. 
erected the necessary special line. The 
other three subscribers on the four-party 
line serving the Thorpe residence readily 
agreed to the line being deadened so far 
as telephone service was concerned during 
the time required for preliminary testing 
and during the commencement exercises. 

Mr. Lawrence installed the microphone 
and amplifier in the Oregon Coliseum and 
connected them with the special line. At 
the Oregon telephone exchange provision 


exercises 

















One of the New 2!7-Ton Canopy Top Trucks of Graham Brothers. 
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was made whereby the commencement ex- 
ercises were carried to a loud speaker at 
Mrs. Thorpe’s bedside by means of the tele- 
phone line ordinarily serving the Thorpe 
residence. 

Thus four corporations, large and small, 
readily and _ willingly cooperated with 
various individuals in order that an invalid 
mother’s hopes might be realized. 


A Special Telephone and Tele- 
graph Tree Trimmer. 
Announcement is made of a special tele- 
phone and telegraph tree trimmer without 
Bakelite insulator which is now manu- 
factured by the Bart- 
lett Mfg. Co. of 

Detroit, Mich. 
This trimmer is 








operated by a rope and 
has increased 
qualities due to the 
compound lever ar- 
arrangement at the 
blade. A _ 13-inch 
metal pull lever, which 
also greatly increases 
the cutting power, is 
placed 42 inches below 
the head. A limb 1% 
inches in diameter can 
be cut with ease. 

A movable spring 
retainer is supplied on 
this tool, so that the 
operator can adjust 
the tension on the 
spring as required. The 
illustration shows an 
8-foot pole with a 
4-foot section attached 
by means of an 
aluminum sleeve, thus 
greatly increasing the 
operating length of 
the trimmer. 

More detailed infor- 


cutting 


























mation regarding this 
tool may be obtained 
by plant maintenance 
and construction men, or others who may 
be interested, by writing to the Bartlett 
Mfg. Co., 428 East Lafayette avenue, 
Detroit, Mich. 


Special Bartlett 
Tree Trimmer. 


New Bulletin on Strowger Auto- 
matic Telephone System. 

The Automatic Telephone Mfg. Co., 
Ltd., Strowger Works, Liverpool, England, 
has just issued Bulletin No. 300, entitled 
“Strowger Automatic Telephones.” In it i: 
described and illustrated the Strowger auto 
matic telephone system and its application 
te London in particular. 

The bulletin presents illustrations show 
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HAZARD 


RUBBER INSULATED 
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elephone Wire 
of Hazard quality 


~ Every type 
from Drop Wire 
to Heavy Cable 





HAZARD INSULATED WIRE WORKS 


DIVISION OF THE OKONITE COMPANY 


works: WILKES-BARRE,Pa. 


NEW YORK CHICAGO PHILADELPHIA PITTSBURGH ATLANTA 
ST.LOUIS BIRMINGHAM SEATTLE SAN FRANCISCO LOSANGELES 
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Uniform quality 
assures to you a 
lower average in 
replacement cost 











Chih? Carbon Products G 


LANCASTER, HIO 


11 South La Salle Street, Chicago 
































We would be pleased to quote 
you on 


Poles, Poleline Hardware, 
Cross Arms, Iron and 
Copper Wire and Cables, 
Batteries, Insulators, Etc. 


Telephone Construction & Distributing Co. 


Petersburg, Indiana 








Creosoted Wood Conduit 


Railroad Ties, Bridge Timbers, Piles, Poles, Paving Blocks 
and Lumber—Manufacturers of Cross Arms, Signal Trunking 
and Wyckoff Conduit for Underground Wires. 

The Wyckoff Pipe & Creosoting Company 
Established 1881 
OFFICE: 522 5th Ave., N. Y. WORKS: Portsmeuth, Va. 











10 50 TIMES FASTER 


than pen or typewriter for imprint- 
ing and addressing phone bills. ¢ 
Prices as low as $20, at Chicago. 


Va lalelaet-Wlelasecie 
Van Buren 5 
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No. 87 No. 88 
Quart Pint 
BERNZ aetiasce 
RELIABLE”’ 


Three generations have looked to the “ALWAYS 
RELIABLE” line for the best in practical torches 
and furnaces. They are backed by over 50 years 
of experience, and are protected by patents. 

Your men surely can do quicker and better work 
by using such dependable torches and furnaces as 
these. 


Order through your regular distributor, or mail 
vour order to us with their name. 


OTTO BERNZ CO. INC. NEWARK, N. J- 


Stocks in Newark, N. J., 
San Francisco. 

Offices in Newark, N. J., New York City, Chicago, Fort 
Worth, Denver, Helena, Mont., San Francisco, Los Angeles, 
Seattle, and St. Thomas, Ont. 
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New York City, Chicago, and 
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ing the different forms of subscribers’ ap- 
paratus, with brief descriptions of it. The 
operation of the subscribers’ dial, or call- 
ing device, is completely explained. Under 
the title of “Exchange Apparatus,” the 
non-homing rotary line switch is described, 
together with the line and cut-off relays. 
The group selector, repeater and final se- 
lector are also illustrated and explained. 

In the exchange equipment section, the 
rotary line switch unit, the group selector 
and repeater trunkboards and the power 
and supervisory equipment are all illus- 
trated with brief comments regarding 
them. 

Other sections of the bulletin discuss 
multi-office systems, intercommunication be- 
tween automatic and manual offices, the A. 
T. M. director system, London’s first pub- 
lic automatic telephone exchange and the 
advantages of Strowger automatic equip- 
ment with a discussion as to how it meets 
all classes of service. Included in the bulle- 
tin is a list of some of the public exchanges 
throughout the world that are equipped 
with Strowger automatic telephones. 

Copies of this bulletin may be obtained 
through application to the Automatic Tele- 
phone Mfg. Co., Ltd., Strowger Works, 
Liverpool, England. 





Automatic Machinery Speeds Up 
Work of Billing Department. 
Machinery recently installed by the 

Lincoln Telephone & Telegraph Co., Lin- 
coln, Nebr., enables it to more rapidly dis- 
pose of the work of the addressograph de- 
partment, the principal job of which is to 
prepare 80,000 telephone bills a month. The 
addressograph is motor-driven, and auto- 
matically feeds, at the rate of 125 a min- 
ute, blank bills to three different printing 
positions, from plates previously embossed 
on the graphotype. 

The completed bill shows the name of 
the customer, his address, rate and tele- 
phone number. Duplicators and filing 
cabinets complete the equipment for the 
department, which is given a good-sized 
room under the new housing arrangements 
in the enlarged headquarters building. The 
company has never favored entering the 
field of commercial printing, and so con- 
fines its activities to those kinds of jobs 
that must of necessity largely be done in 
the company offices. 


- 


Kellems Products Has New Pat- 
ented Grip on Market. 

Kellems Products, New York City, has 
recently incorporated to manufacture and 
market the Kellems patented grip, issued in 
the name of Edgar E. Kellems, the in- 
ventor, and a complete line of all old type 
cable grips which they manufacture. The 
patent grip has been used by all of the 
utilities in New York City for over a year, 
and Kellems Products are now nationaliz- 
ing their service. 

The new type grip has among its fea- 
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tures a solid steel eye in which the ends 
of the steel wire are embedded, which will 
stand strain beyond the breaking strength 
of the strands. At the point of greatest 
wear, below the steel eye, the Kellems tube 
sheath protects each wire and also reduces 
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New Type Grip of the Kellems Products. 


friction against the ducts. The weave of 
the grip, which is reversed, obviates 
twisted and soldered ends—giving a grip 
that is easily attached and removing the 
danger from loose or frayed ends. 


For unusually heavy pulls the Kellems 
grip is furnished in solid steel wire. There 
is no danger of damaging or pulling off the 
lead sheath. The sealed end of the cable 
need not be removed, thus making it pos- 
sible to pull the cable with protection 
against moisture. 


A descriptive circular may be obtained 
from Kellems Products, Inc., 6 Varick St., 
New York. 


Repeater Station for Findlay, 
Ohio, with Unusual Features. 
A long distance telephone “repeater sta- 

tion” is to be built in Findlay, Ohio, it was 

recently announced by Charles Sucher, 
commercial manager for the Ohio Bell 

Telephone Co. Work is to start imme- 

diately on the building, which will be used 

jointly by the Ohio Bell and the American 

Telephone & Telegraph Co. The site is 

behind the Ohio Bell building in Findlay 

and the “repeater station” will be in the 
center of the lot. 

The building, of fireproof construction, 
will be set 52 feet back from the curb line. 
It will consist of a one-story and basement, 
with dimensions of 46 feet by 98 feet. In 
the basement will be the power plant, cable 
vault, heating plant and boiler room. The 
first floor will house the “repeater” equip- 
ment. 

Plans for the building show an unusual 
feature. Precautions will be taken to avoid 
damage in case of such a disaster as the 
Ohio floods in 1913. All openings to the 
basement will be protected by areaways, the 
tops of which will be above the 1913 high 
watermark, and the basement walls will be 
waterproofed to prevent water from 
entering. 

Provision will be made for additions to 
the building when the growth of Findlay’s 
telephone system, or the growth in long 
distance facilities passing through Findlay, 
warrants it. The structure is designed for 
an ultimate height of five stories, with 
additions to the front and rear when 
necessary. 

Provision is also to be made whereby the 
new building can be arranged to house the 
Ohio Bell offices, if this should become 
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desirable, as well as the American Tele- 
phone & Telegraph Co.’s “repeater station.” 

Early completion of the “repeater sta- 
tion” will be necessary because of the new 
long distance telephone cable facilities being 
placed by the Bell system from Toledo to 
Findlay and then south from that point. 

The new Toledo-Findlay cable project, 
costing $500,000, is progressing rapidly and 
the cable is expected to be in service before 
the end of this year. It will be a full-sized 
toll cable containing approximately 400 cir- 
cuits and will extend 39 miles from Findlay 
tc Maumee, where it will connect to an- 
other cable which in turn connects with the 
New York-Chicago and the Detroit-Toledo 
cables at Toledo. 


Kellogg’s New General Catalog 
Ready for Mail. 

Many new and interesting items are 
shown in the Kellogg Switchboard & Sup- 
ply Co.’s new general catalog No. 8. In 
reading it through from cover to cover 
many ways of saving money and increasing 
revenue are to be found. 

The entire catalog has been arranged for 
quick reference. There is a “Contents 


page” in the front to enable one to locate , 


the different sections promptly. Each 
main division also has a contents page 
showing where each type of equipment is 
to be found. 

All types of switchboards, including wire 
chief’s testing equipment are shown first. 
These are followed by telephones, inter- 
communicating systems, complete - power 
equipment and all apparatus listed alpha- 
betically. 

Next is an entire new piece parts section 
showing repair parts for all of the Kellogg 
standard apparatus. This is followed by a 
complete listing of line supply and con- 
struction material. On pages 247 to 250 
inclusive, the steady growth of the Kellogg 
company is illustrated. 





Ericsson Company Obtains Auto- 
matic Order for Rotterdam. 
The L. M. Ericsson Co., of Sweden, has 
recently obtained an order, amounting to 
about 3,750,000 crowns ($1,006,000), for 
the installation of an automatic telephone 
exchange in Rotterdam, The Netherlands. 





Paragraphs. 

The Curtin-Howe Corp., wood preser- 
vation engineers, 11 Park place, New York 
City, announces the appointment of Ken- 
neth M. Bailey as technical sales repre- 
sentative, with office at 515 N. O. Bank 
building, New Orleans, La. 


Telephones and Long Distance 
Service in Nicaragua. 

In a recent report on the economic situa- 
tion of Nicaragua, H. Patteson, British 
consul at Managua, includés the following 
information relative to the telephone servy- 
ice, which is operated by the government: 

There were 53 public telephone offices i 
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1926 and 1,200 kilometers 
wire; 1,094 telephone instruments were in 


of telephone 
use. 

The service between Granada, Managua 
Leon, Chinanadega and Corinto, which are 
the principal stations on the Pacific Rail- 
way, is, on the whole, good, but telephone 
connection from any of these cities to the 
smaller towns of the interior is poor. 


New Direct Circuit Between New 
York and Virginia. 

Faster long distance telephone service 
and better voice transmission has been ef- 
fected between New York and the farming 
and produce area on the Atlantic seaboard 
of Virginia since the openirg June 2 
of a new direct telephone circuit from New 
York City to Onancock, Va. 

Onancock is the center of the fruit and 
produce district of Virginia and the long 
distance telephone plays a very important 
part in the speedy marketing of shipments 
from this area to New York and other 
large cities. The highly perishable nature 
ot the commodities makes quick sale ex- 
pedient, and frequently goods shipped to 
New York have been sold over the long 
distance telephone while in transit. 

Calls between New York and tributary 
points and the Onancock area were 
switched at Baltimore, but with the open- 
ing of the new circuit this operating step 
has been eliminated, resulting in still faster 
service. Repeaters have been installed at 
Princeton, Philadelphia, Elkton and Salis- 
-Lury, along the route of the new circuit. 
Voice transmission also is improved by the 
slimination of the switching operation at 
Baltimore. 

The new circzit is 338 miles in length 
and has a service capacity of about 50 
messages a day, which is ample to take care 
of the present calling rate between these 
two points, allowing a margin for future 
growth. 


Telephone Cable Across the Isth- 
mus of Panama. 

The first telephone cable uniting the At- 
lantic and the Pacific oceans and the only 
Atlantic-Pacific cable today is located in 
Panama where it was constructed to aid 
in the building of the Panama Canal. 

The telephone played an important part 
in the building of the canal. During the 
early stages of the construction work, the 
telephone was extensively used for the dis- 
patching of the work trains and also fur- 
nished the means of communication be- 
tween the various parts of the canal zone. 
Prior to 1914, telephone service across the 
Isthmus, which is approximately 50 miles 
wide, was furnished over an open-wire line: 

However, due to the heavy fog common 
in that region, condensations caused serious 
leakage along the open-wire telephone cir- 
cuits so that it was frequently impossible 
to use them, especially in the early morn- 
ing, until the sun had sufficiently dried the 
insulators on the poles. Accordingly, it 
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became necessary for an efficient telephone 
system to be installed. 

An underground telephone cable was laid 
across the entire Isthmus while standard 
switchboards and other apparatus were in- 
stalled in the various central offices be- 
tween Cristobal on the Atlantic side and 
Panama City on the Pacific side. 


Overseas Telephone Now Reaches 
Copenhagen, Denmark. 
Transatlantic telephone service between 
America and Copenhagen, the capital of 
Denmark, through London was opened 
June 29. The service on the American 
side includes all of the United States and 
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Cuba and 37 principal cities of Canada. 
Copenhagen, with a population estimated at 
775,000, has a total of 
126,000 telephones. 


Denmark is the seventh European coun- 
try to be connected with America by tele- 
phone. The cost of a call between New 
York and Copenhagen is $51.75 for the first 
three minutes and $17.25 for each addi- 
tional minute. 


approximately 


The extension to Copenhagen puts the 
United States in communication with ten 
foreign countries. The service in Europe 
includes all points in Great Britain and 
Germany, Paris and important in 
Belgium, Holland and Sweden. 


cities 
















Truck Mounted 








Tractor Mounted 
The Buda Hubron Earth 


—2 


The Buda Hubron Earth Drill mounted on Fordson 
Drill mounted on service Tractor with winch and 
truck, derrick. 


For every pole hole 





job there is a 


Buda Hubron 


Digging 6-foot deep pole 
holes in three minutes need no 
* longer be confined to any one 
>class of work. There is now a 

Buda Hubron Earth Drill for 


Trailer Type ©Very type of construction job. 


The Buda Hubron trailer mounted, is light, portable and especially 


easy to handle for city or cross country work. 


Tractor mounted on 


Fordson with winch and derrick, the Buda Hubron is admirably fitted 


for highway and heavy cross country going. 


Or the Buda Hubron can 


be purchased ready for mounting on your own automobile truck. 


The latest improved Buda Hubron Earth Drill is entirely fool proof 


in operation and wear and maintenance is reduced to a minimum. 
gearings run in oil and are completely enclosed and dust proof. 


All 
Holes 


are dug easily and efficiently through hardpan, frost and shale. 


Each model works with the same efficiency and speed. 


Write for 


complete data and performance records on the type best fitted for 


THE BUDA COMPANY 


HARVEY, (Sii>) ILLINOIS 


your work. 
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Condensed Telephone News 


Officers of Companies Are Urgently Requested to Forward to Us Promptly 
All Financial and Other Statements as Soon as Issued and Any Items Relat- 
ing to Construction, Rebuilding, or Changes in Their Plants and Systems 


Incorporations and New Telephone 
Companies. 

WitmMINGTON, Det.—The Southeastern 
Telephone Co. of America was recently in- 
corporated here with a common capital 
stock of 5,000 shares to do a telephone and 
telegraph business. It has its offices in Chi- 
cago. 

RaANnTOUL, Itt.—The Eastern Illinois Tel- 
ephone Co. has been incorporated with a 
capital of $50,000 preferred and 1,000 shares 
non par value. The incorporators are: D. 
Drysdale, W. M. Fowler, W. C. Drysdale. 
Correspondent: Stevens & Herndon, Public 
Service Bldg., Springfield. 

Wakarusa, Inp.—The Klondike Tele- 
phone Co. has been incorporated with a 
capital stock of $30,000. It will maintain 
and operate telephones, telephone lines and 
telephone exchanges within the state of 
Indiana and particularly within St. Joseph, 
Marshall and Elkhart counties. The in- 
corporators are August G. Schalliol, Thad- 
deus G. Schalliol, Victor H. Schalliol. 

Iowa City, lowa—The Northeast Union 
Mutual Telephone Co. has been incorpor- 
ated to construct a rural telephone line in 
Union township, connecting with the North- 
western Bell at Iowa City. George W. 
Smith is president of the new concern, 
with headquarters in Union; Albert Hurt 
is secretary-treasurer ; and John and Frank 
Neuzil, Leslie Schmare and Paul Leuz di- 
rectors of the corporation. 





AUSTRALIA 
ALTON BATTERIES 


ARE AT WORK IN 


CENTRAL ADELAIDE 
SOUTH MELBOURNE 
NORTHCOTE 
WAVERLEY 
RANDWICK 
PROSPECT 
NORWOOD 
GORDON 
UNLEY 


TELEPHONE EXCHANGES 


The above batteries 
were 3upplied through 


Messrs. Automatic Telephones, Ltd 








Sydney, 
Representatives of 
ALTON BATTERY ALTON 
COMPANY HANTS 
PT: ie oe 
Throughout the 
Commonwealth 


CABLES: BATTERY, ALTON, ENG. 
CODES: 6th Ed, ABC & BENTLEY’S 


RusseE_t Sprincs, Ky.—Russell Springs 
Telephone Co. has been incorporated with 
a capital of $725 by Loren Kell, M. E. 
Grider, H. H. Foley and Ventis Grant. 


Harrissurc, Pa.—A charter has been 
issued to the Western Pennsylvania Tele- 
phone Co., for the purpose of operating a 
telephone system. The capital is $5,000, 
and the incorporators are John M. Smith, 
5. Paul Rupp and W. S. T. Hurlock, Jr., 
treasurer, of the firm of Nauman and 
Smith, lawyers. 

VANCOUVER, WasH.—The West Coast 
Telephone Co. has been granted a license 
to transact business in Oregon. The com- 
pany is capitalized at $7,000,000 and will 
engage in a general telephone and tele- 
graph business. Charles Hall, 545 West 
Park street, Portland, has been named as 
attorney-in-fact. 


Construction. 


ALepo, Itt.—Approval of plans for the 
installation of an underground cable tele- 
phone system on Seventh street in Aledo 
has been received from D. C. Phillips, pres- 
ident of the Western Illinois Telephone Co. 
by Manager P. H. Lyday. 

HArRRISONVILLE, Mo.—Plans have been 
drawn for a new building to house the 
Cass County Telephone Co. offices and ex- 
change here. 


Elections. 


RocHEsTER, INp.—Roscoe Pontius was 
elected president of the Northern Indiana 
Telephone Association at the closing session 
of the annual summer meeting, held at the 
South Shore Inn, Lake Wawasee. Mr. 
Pontius served as secretary of the or- 
ganization last year. 

Other officers elected at the closing ses- 
sion were: A. E. Yerrick of Walkerton, 
vice-president, and Theodore Stoops, of 
Nappanee, secretary and treasurer. Claude 
R. Stoops, of Nappanee, is the retiring 
president. 


Members of the board of directors are 
Roscoe Pontius, A. E. Yerrick, Theodore 
Stoops, Fred Pyle, of La Porte, and Hor- 
ace LaRue, of North Manchester. 

WituraMs, Minn.—The directors of the 
People’s Cooperative Telephone Co. met in 
Williams and elected the following officers 
for the year: President, Elias Olson, vice- 
president, J. B. Ferguson; treasurer, Edgar 
L. Johnson; secretary, Roy Sorrels. 


Miscellaneous. 


CENTRE Point, ArK.—The telephone ex- 
change at Centre Point was sold at public 
sale under an order of chancery court in 
the foreclosure of a mortgage proceeding. 
T. B. Yates of Purcell purchased it. 

McRae, Ga.—George M. Forman & Co., 
112 W. Adams street, Chicago, has ac- 
quired the McRae Helena Telephone Co., 
at McRae, Alamo, Helena, Chauncey, 
Rhine and Milan. 

STILLMorE, Ga.—George M. Forman & 
Co., 112 W. Adams street, Chicago, IIl1., 
has acquired the Stillmore Telephone Co. 

Henry, Irt.—The Henry Home Tele- 
phone Co. has been sold to the Community 
Telephone Co. of Chicago, but will con- 
tinue to be operated under its present name. 


Miss Carolyn Anderson, chief operator, will 
be Henry county collector, but all account- 
ing will be handled through the Chicago 
office of the Community company. 

Sprinc Hitt, Kan.—The Mijo Cooper- 
ative Telephone Co. of this place and Stil- 
well has sold its exchanges together with 
all lines in Johnson and Miami counties, to 
H. F. Rodick of Kincaid, Kan., for a con- 
sideration of $15,000. 

SHELBINA, Mo.—R. R. Bunce, Salina, 
Kans., has been transferred here as man- 
ager of the telephone systems in Hunne- 


POSITIONS WANTED 
POSITION WANTED — As cable 


splicer or exchange man. 10 years’ ex- 
perience. 4 years cable work, 6 years 
general exchange work. Address P. O. 
Box 44, Friendship, Tenn. 


PERMANENT POSITION WANTED 
—By experienced maintenance man, 
aged 24; married. Knows common bat- 
tery, magneto and cable thoroughly; 
best references; go anywhere. Address 
7246, care of TELEPHONY. 


POSITION WANTED—Experienced 
all-round telephone man, married. De- 


























tails, first letter. Address 461, Cam- 
bridge Springs, Penn. 
HELP WANTED 
WANTED—First class combination 


trouble and maintenance man for com- 
mon battery and magneto plant. Lo- 
cation, Northern Wisconsin. Address 
7233, care of TELEPHONY. 


WANTED—Experienced traffic man 
to handle large independent property 
in Middle West. Good proposition to the 





right man. Excellent opportunity for 
advancement. Address 7248, care of 
TELEPHONY. 





WANTED—Good all around telephone 
man to train for traffic work with large 
company. Married man about 35 years 
old with some managerial ability pre- 
ferred. Splendid opportunity for ad- 
vancement. State experience, schooling, 
salary expected, etc., in first letter. Ad- 
dress 7249, care of TELEPHONY. 


WANTED—Man and wife to take 
care of trouble, construction work and 
operating. Prefer man of middle age 
with family. Furnish references in first 
letter. Address 7244, care of TELE- 
PHONY. 


WANTED TO BUY 


WANTED TO BUY—Will buy tele- 
phone plant of 250 to 400 stations, pref- 
erably in south or middle west. Address 
V. Sparks, Morehead, Ky. 


WANTED TO BU Y—Ten to one hun- 
dred shares of Class A stock of Diversi- 
fied Investments Incorporated. Will pay 
a good premium. Address 7242, care of 
TELEPHONY. 
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Rates 8 cents per word, payable in advance. 
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OPPORTUNITIES! 


Minimum charge 
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$1.50 for 18 words or less. 





“REBUILT” TELEPHONE 
APPARATUS 


and exchange equipment saves you 3u 
to 50 per cent—quality and efficiency 
guaranteed. 


EVERYTHING YOU NEED 


for the installation and operation of a 
complete exchange—Magneto or Cen- 
tral Energy. 
TWENTY YEARS’ SUCCESSFUL 
OPERATION 

of our “Rebuilt” Equipment Depart- 
ment puts it past the experimental 
stage. Ask for our Free No. 78 Bar- 
gain Bulletin. 


ADDRESS 
“Rebuilt” Equipment Department 
Premier Eleririr [ompany 
Chicago, II. 


“REBUILT” when connected with 
PREMIER means something. 








RECONSTRUCTED EQUIPMENT 


Kellogg No. 17 Repeating coils @..... $ 2.50 
Gray 3-slot desk or wall type Paysta- 


tions for 5c-10 and 25c coins @..... -75 
Leich Elec. No. 7a Frequency converter 

ringer, operates off 110 volts 60 cycle 

light ckt. and delivers 100 volt 20 

cycle ringing current @ ‘$37.50 with 

Radio interference Eliminator @.... 45.00 
Kellogg No. 28 or Western Elec. No. 13 

Local Battery Ind. Coils @......... 35 
Western Elec. No. 250 or No. 229 Trans- 

mitters with back and mouthpieces.. 1.15 
Western Elec. No. 143 Receivers with 

cord and repolished shells @........ 1.25 
Stromberg, Dean or Auto. Elec. Receiv- 

ers with cord and repolished shells @ 1.00 
Bunnell Opr. Telg. Keys @........... -60 


Cook No. 8 Arresters with heat coils and 
carbons, per bank of 20 lines........ 6.75 


Western Elec. No. 20 Common battery 


See Cee OD. avtcnsecnuniveacesesivece -35 
Kellogg No. 2696 type 4-bar 1000 or 1600 
Ss Tee. CONG Bicdcccccsvcceces 8.50 


Kellogg No. 28 desk set with 3-bar 1000 
or 1600 ohm signal set @ $10.00—4-bar @ 10.75 
Write for Our Bulletin 
REBUILT ELECTRIC EQUIPMENT CO. 
Not Inc, 


1940 W. 21st St. (Pilsen Station), Chicago 


FOR SALE 


FOR SALE—Complete equipment for 
central office, including 3 Position 
Kellogg Service Board, 360 sub. and 40 
Toll and Farmer lines. 1% pos. have 
Universal Cord Circuits. 114 pos, have 
regular Sub. Cord Ckts., two new sets 
Storage Batteries, Test Cabinet, Charg- 
ing outfit, Relay Racks, and M. D. F. 
Complete office can be seen in service 
until about Aug. Ist. Coming out then. 
Also 3 pos. W. E. Co. No. 1 N. C. B. 
Switchboard, Universal Cord Ckts., 320 
line and cutoff Relay and Relay Racks. 
About 150 Dean, Garford, Stromberg- 
Carlson, and Kellogg Wall & Desk 
stands with Harmonic Ringers; some 
Straight Line Ringers; all in good con- 
dition, $2.75 to $3.50 each. C. R. Harrison, 











522 S. Main St., Salisbury, N. C. 








Kellogg No. 17A Repeat- 


Or GOD citdeiensntan $ 3.50 
Kellogg No. 2800 type 3- 
bar compacts .......... $10.00 


Model No. 6 Calculagraphs, 
type A. B. or C., care- 
fully rebuilt and fully 


guaranteed at 


Electrical Instrument Repair Go. 


1721 West Adams St. Chicago, Il. 




















SAVE 
FIFTY PERCENT 


NEW Cook A-7 five am- 
pere fuses (each)........ $ .05 
In lots of 500 (each)..... 04 


KELLOGG 18-A_ RE- 
PEATING COILS.. 7.00 


Stromberg-Carlson _induc- 
tion coils, No. 11-A 35c, 
No. 14-A 45c, and No. 
ME i av kdescawarcesuccens 25 
Stromberg-Carlson 1000- 
ohm self-contained ring- 
DOE gasses eutascecesuvexe 75 


Monarch 100 ohm drop coils 


BUCKEYE TELEPHONE 


and SUPPLY CO. 
30 W. Spruce Street 


COLUMBUS OHIO 











WANTED 
Get your Telephone Repair 
Work done at the old reliable 
Telephone Repair Shop. 
SUTTLE EQUIPMENT CO., 
Lawrenceville, Illinois. 








TELEPHONES and Telephone Apparatus of 
All Makes Repaired. 
Used Equipment Purchasedand Exchanged. 
THE TELEPHONE REPAIR SHOP 
6966 Ravenswood Ave., Chicago, IIl. 


FOR SALE 


DROP WIRE 


75 tons, slightly used, for sale. $25 
per ton; also other miscellaneous used 
telephone material. 


WM. M. MILLER 
2553 W. Madison St.,Chicage Telephone Seeley 6065 























FOR SALE—Type H Wireless Cable 
Testers, complete with exploring coil 
receiver, new, guaranteed, why pay 
more? Electric Specialty Co., Box 645, 
Cedar Rapids, Iowa. 


FOR SALE—150 Western No. 229 
and No. 250 transmitters, renickeled @ 
50c each. 30 Banks Cook Protectors, 
old type, iron frame @ $2.00 Bank, As Is. 
15 Banks Cook Protectors, new type, 
punched frame @ $4.00 Bank. 1 Leich 
No. 15-A combined charging and ring- 
ing Converter, to operate off 110 volt, 
60 cycle A. C., for straight line ringing, 
$30.00, with 12 volt storage battery $50.00. 
100 Kellogg No. 259 steel bell boxes, re- 
finished @ $2.00 each. 
CORWIN ELECTRIC CO, 
apolis, Ind. 


FOR SALE—Telephone plant, Com- 
mon Battery; best constructed plant in 
section. All new outside construction. 
All in cable—1200 pairs outside to frame. 
Western Electric six position board 
equipped with 700 lamp and 50 drop 
numbers. Gross revenue now approx. 
$20,000 year with great expansion pos- 
sibilities; located in southern Missouri 
town of over 4,000. Address 7247, care 
of TELEPHONY. 


FOR SALE—Telephone property of 
about 150 stations in large summer re- 





Indian- 








sort. Easy to build to 350 permanent 
stations. In operation 2% years. Have 
very attractive offer with same. Price 


is your own making. Have other busi- 
ness. Address 7243, care of TELE- 
PHONY. 








Portable Electric Grinder and Buffer 

% H. P., A. C., 1740 R. P. M., two 

6-inch wheels. Complete $15.00; 2- 

year guarantee by manufacturer. 
(Suitable for plug polisher) 


WM. M. MILLER 
2553 W. Madison St., Chicago Telephone Seeley 6065 
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Valuation—Sapervision—Plant—Inductive Interference 
Expert Administrative Counsel fer Utilities 


JAY G. MITCHELL 
TELEPHONE ENGINEER 


Member A. I. E. E. 
Member W. S. E. 


1411 South Park Ave. Springfield, Ill. 











Frank F. Fowle & Co. 
Electrical and Mechanical 
ENGINEERS 


Monadnock Building CHICAGO 











SPOONER & MERRILL, Inc. 


CONSULTING ENGINEERS 
Specialists in Public Utilities 
Telephone — Electric —Gas—Water—Railway 
Valuation—Examinations—Engineering 
111 W. Monroe St. Chicago, Illinois 











CONSULTING 
Telephone Engineer 


GARRISON BABCOCK 
1107 White Building 
SEATTLE - WASHINGTON 

















During recent years 
I have been privileged 
to appraise Telephone 
Exchanges all over 
the United States. 
The list totals 663. 
Would you like to 
'y j Ra avail yourself of my 

N ce services? 


sett on sn 903-4 Lemcke Building 


JKZOMNSto 


veseenens 




















CONSULTING TELEPHONE ENGINEERS 
Ww. C. POLK J. W. WOPAT 


Plans, Estimates and Reports, 
Appraisal and Supervision 


Can arrange a moderate amount of financing 
406 West 34th St. Kansas City, Me. 











W.H. CRUMB 


Telephone Engineer 


9 South Clinton St. Chicago 











J. G. WRAY & CO. 


Telephone Engineers 
Specialists in Appraisals, Rate Surveys, 
Financial Investigations, Organization, 
and Operation of Telephone Companies. 

J. G@ Wray, Fellow A. I. E. E& 
Cyrus G. Hill 


2130 Bankers Bldg., Chicago 











TELEPHONY 


will, Shelbina and Shelbyville. The com- 
pany is now rebuilding the Hunnewill line 
and upon completion of that work will start 
on the Shelbyville line. 

Co_umsus, On1o—The Standard Public 
Service Corp of Wheeling W. Va., is ne- 
gotiating for the telephone exchanges op- 
erated in Manchester, Georgetown, Kusselli- 
ville, Decatur, Higginsport, Felicity, Mt. 
Orab, Hammerville, Fayetteville and other 
villages in southwestern Ohio. The same 
company several months ago took over the 
Independent telephone exchanges in the vi- 
cinity of Jackson, Ohio. The deal involved 
approximately $200,000. The price offered 
for the Georgetown, Russellville and De- 
catur exchanges is $100,000; for the Fe- 
licity Exchange, $22,000; for the Hammer- 
ville exchange, two shares of its capital 
stock for one share of the company’s 
capital; for the Mt. Orab exchange, $24,- 
000; for the Sardinia exchange, $23,000 
and the Manchester exchange, $10,250. The 
company is still negotiating for the Fay- 
etteville and Higginsport exchanges. 

It is announced that Frank Dunn, of the 
Georgetown exchange is slated for the 
position of manager of the exchanges be- 
ing negotiated for, all of which are lo- 
cated in Adams and Brown counties. 

Eaton, Ounro—The Goodrich interests 
have, it is understood, purchased a number 
of telephone properties in Preble county. 
These include the companies operating in 
Eaton, West Alexandria, Eldorado, Lewis- 
burg and New Paris. It is expected that 
they will be consolidated into a new unit. 

NAPOLEON, Ou10—The Napoleon Tele- 
phone Co. has been sold to the Suburban 
Light & Power Co. of Cleveland. 

StwwNnEyY, Onio—The Ohio Telephone 
Service Co. has been purchased by the 
Goodrich interests of Indiana. George B. 
Quatman, who has been manager of the 
telephone property in Sidney for many 
years, has resigned to become associated 
with the Suburban Light & Power Co. of 
Cleveland, which recently purchased a con- 
trolling interest in the Lima Telephone & 
Telegraph Co. at Lima and the properties 
at Ada and Napoleon. 

McCormick, S. C.—The sale of the Mc- 
Cormick Telephone Co. to the Continental 
Telephone Co., of St. Paul, Minn., was 
consummated recently, the new company 
taking charge at once. For the present, J. 
W. Wilkins, who has operated the old sys- 
tem for a number of years, will remain in 
charge. 

Ree Heicuts, S. D.—Roger Paine has 
sold the telephone exchange here to the 
W.N. Albertson company of Omaha. This 
same concern recently purchased telephone 
lines at Harrold, Eagle, Butte and Faith. 
The name of the company has not been de- 
cided upon. Jack Struse has been retained 
as lineman. 

Decatur, TEX.—The Decatur Independ- 
ent Telephone Co. has asked for and re- 
ceived the approval of the city council to 
the purchase by it of the local exchange 
of the Southwestern Bell Telephone Co. 
and the operation of but a single exchange 
in Decatur, whereas there are now two in 
operation. 

FAIRFIELD, WaAsH.—The telephone sys- 
tem here has been purchased by Charles 
N. Tyson, formerly western district man- 
ager for the Interstate Utilities Co. at 
Davenport. Arthur Yaggy of Orofino has 
been transferred to Davenport to fill that 
vacancy. 

LuxEMBuRG, Wis.—Recently a deal was 
closed whereby the Luxemburg Telephone 
Co. was sold to the Consolidated Telephone 
Co. of Wisconsin with headquarters in 
Madison, and becomes one of the many ex-: 
changes operated by that company. 
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We will sell your 


Telephone Directory 


ADVERTISING 


or will publish your directory complete 


L.M. BERRY & CO. "ono" 














ACCOUNTING! 


Specialization on Public Utility Account- 
ing Records and Audits enables us to 
best serve Telephone Companies. 


HERDRICH AND BOGGS 
Certified Public Accountants 
1014 Merchants Bank Bldg., Indianapolis, Ind. 











GUSTAV HIRSCH 


Consulting Engineer 


In all branches of Telephone Raginessing, 
Race Cases, Appraisals, Finan 
Investigations, he 
and Reports 


COLUMBUS ~ OHIO 














Universal Insulators 


will support your drop wires to 
your entire satisfaction and at 
a minimum cost. Are you a 
aser? Sample free on request 


Universal Specialty Co. 


711 Poplar Street 
Terre Haute, Ind. 














CEDAR POLES 


Northern & Western 
J. J. SEGUIN COMPANY, Limited 


Seguin Building, 421 St. Paul St. 
QUEBEC, CANADA 














For: Certified Audits and Reports 
A Complete System 
Rate Case and Tax Service 


Coffey System & Audit Co. 


Certified-Tele hone Accountants 
607-613 Peoples Bank Bidg, Indianapolis, Ind. 














NAUGLE POLES 


Northern and Western Cedar 


Butt-treated or Plain 


NAUGLE POLE & TIE CO. 


59 East Madison St., Chicago 














Analyst, Accountant, Consultant 


To Independent Telephone Companies in- 
terested in getting a fair and equitable 
division of toll revenues. 

Your inquiries will be given prompt at- 
tention. 


ERNEST J. MENDEL 
P. O. Box 128 Fort Smith, Ark. 

















